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FIFTH YAR. $2 Per Annum. 
No. 15. CHICAGO AND CINCINNATI, THURSDAY, APRIL 11, 1901. 15 Cente a Com. 
THE LEADING FIRE INSURANCE COMPANY OF AMERICA. INCORPORATED 1819. CHARTER PERPETUAL. 
AZTNA INSURANCE CoO. 
E. O. WEEKS, Vice-President, ‘ A. C. ADAMS, 
WM. H. KING, Secretary. WM. B. CLARK, President. HENRY E. REES, t Assistant Secretaries. 
ail) . NORTHWESTERN BRANCH, OMAHA, NEB. 
eS ae eee $ 4,000,000 00 Ly . ee W. P. HARFORD, 
NR MEA... cavsnivestiesees 13,357,293 72 = cnceal Ages, Aut. Geni Agus. 
Total Liabilities.........++s0+00 4,047,342 69 PACIIG BRANCH, SAN FRANOIOS, CA. 
Net Gurglem......0.200002-00000. 5,309,955 03 BOARDMAN & SPENCER, General Agents 
Surplus - Policyholders.... .... 9,309,953 03 INLAND MARINE DEPARTMENT. 
Losses Paid in 82 Years......... 88,243,132 93 CHICAGO, ILL., NEW YORK, 
145 La Salle Street. 52 William Street. 














WESTER BRANCFH: 


KEELER &Z GALLAGHER, General Agents. FETNA BUILDING, 213 VINE sr. 





, eHICc. 
ASSETS. NET SURPLUS. UNEARNED PREMIUM RESERVE. PREMIUMS RECEIVED. 
JANUARY JANUARY JANUARY YEAR 

IBD ..cocee $ 5,587,949 WPL .ncccces $1,602,620 UBB .nccceee $2,501,866 1880 ........ $2,808,081 
a WOR .ncccce 5,806,784 18BZ ...cccee 1,645,761 WBBB ccvcccce 2,636,775 1891 ....ccce 2,408,268 
1808 ....00- 880,180 UBB .ncccece 1,785,865 UBBB .nccccee 3,008,612 WBBR wcccccse 2,712,108 

1804 ....00. 6,433,171 TBDE .nccccce 1,576,595 1804 ........ 8,204,755 1BBB .cccccce 
1BOG on. ccce 6,754,908 | ee 1,811,269 1805 ......-. 405 UBDE .ncccoee 8,107,722 
I 1906... cee. 7,216,828 1BBB ..ccccee 2,025,808 1806 ...000.. 8,521,727 18BGB ..ccccee 3,421,484 
1BBT ...ccee 7,776,847 WBOT ...cccee 2,564,219 WOOT .nccceee 3,523,300 1896 ........ 3,445,823 
1808 .....0. 8,582,207 1BBB ...ceeee 3,117,995 18BB .nccceee 3,666,749 BBE .ncccces 648,085 
IBOD .ncccce 9,077,114 1BBD 2... cece 479,285 IBD .ncccece 3,762,919 1808 ........ 3,720,768 
1900 ....... 9,809,661 1900 ...cceee 4,084,995 1900 .....00. 3,968,386 18BD ...cccge 3,876,079 
en S 1901 ....00. 10,688,271 1901 ...ccee. 4,510,589 WOR cccccce. 4,272,117 1900 .....00. 4,204,580 

GAIN IN TEN YEARS GAIN IN TEN YEARS GAIN IN TEN YEARS GAIN IN TEN YEARS 


$5,050,322; or 90 per ct. $2,907,919; or 181 per ct. $1,770,761; or 70 per ct $1,991,449; or 86 per ct. 


Have These results, secured on rates as low as 








those charged by any reputable company, : ‘ 
) those charged by any rreutable company; The Continental Fire Insurance Co., 
One dence agents and insurers place in the Of New York. 
CONTINENTAL. 
D, W. C. SKILTON, President. J. H. MITCHELL, Vice-President. 
EDW. MILLIGAN, Secretary. JOHN B. KNOX, Assistant Secretary. 
Surplus to Policyholders, $3,242,549.93. Total Losses Paid, Over Forty-Six Million Dollars. 







CASH CAPITAL, TWO MILLION DOLLARS. 





P H ta) | X , sd $5,583,494.25 Reinsurance Reserve, $2,087,882.57 Net Surplus, $5,242,549.98 


THE WESTERN AND SOUTHERN DEPARTMENT, 
Northeast Corner Fourth and Elm Streets, CINCINNATI, OHIO. 


LOVEJOY & SPEAR. Managers. AGENCIES IN ALL CITIES AND TOWNS. 
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THE WESTERN 





UNDERWRITER. 





Cooper 


Fire Insurance Company 


OF DAYTON, O. 





The Obio General Agency 


COMPOSED OF 


UNITED STATES FIRE INSURANCE €0.......... of New York, H. ¥. 
ALLEMANNIA FIRE INSURANCE CO............... of Pittsburg, Pa. 
A. K. MURRAY, General Agent, 

Offices: 315 W. Fourth St., 


CINCINNATI, OHIO. 
Remember: The Ohio General Agency is a Home Institution. 


Agents wanted at desirable points. 





Cuas. D. Map, H, E. Mean, Cuas. W. ScHENK, 
President. Vice-President. Secretary. 
ontinental ae 
asualty Continental Assurance Co. of North America. 

Northwestern Benevolent Society. 
ompany. Metropolitan Accident Company. 








CASH CAPITAL, $300,000.00. 





Wayne County Bank Bldg., Detroit, Mich. 
134 Monroe St., Chicago, ill. 











OHIO’S LEADING AGENCY COMPANY 


Cincinnati Underwriters 
COMPOSED OF 
EUREKA SECURITY 
Fire and Marine insurance Co. : | Fire Insurance Compans 


ORGANIZED 1864. ORGANIZED 1581. 





: OAPTEAS, $100,000. ASSETS $298,108. | OAPTYAL $190,000. ASSETS $274.28: 
‘ ACCIDENT, mo nt ’ SURPLUS ¢ 
rite HEALTH and PLATE GLASS | ,,\0v ‘iss a0 COMBINED STATEMENT. 
INSURANCE. adjustments. Capital $250,000. Assets $072,208.80. Surplus $396,592.19. 
. &. ROTHIER, President, 
GOOD LIVE AGENTS WANTED. pote BENUS, Secretary. Cincinnati, Ohic 
1825. 1901. | . ?852- 1800. 


Firemen’s Insurance Company 


OF BALTIMORE, [1D. 


G. W. POHLMAN, 


General Agent for State of Ohio, 25 E. 3d St., Cincinnati, O. 


G. E. MEEKS, Special Agent, Columbus, O. 


INSURANCE 


NATIONAL GGmPAny- 


OF CAANCIMNMAT!, OZ30. 


Gencral Insurance — State of Ohio Only. 
9G. W. Pouumax, ee BR. W. Burner, 
GARDNER E. MEEKS, State Agent, | 
Columbus, Ohio. 








H. O’KANE, Secretary. 


THE FRANKLIN INSURANCE COMPANY, 


COLUMBUS, OHIO. 


P. W. HUNTINGTON, President. G. W. SINKS, Vice-President. 





Organized 1864. Cash Capital, $100,000.00. 





Its Policies guaranteed by Cash Assets of $10,920,000. 
Less Liabilities of $7,370,000. Surplus of over $3,500,000. 
Confines its Business to Ohio. 
Insures against Fire, Lightning and Tornado. 


TEUTONIA 


FireInsuranceCompany, 


OF DAYTON, OHIO. 


INCORPORATED 18665. 
ONnIO'S STAUNCHEST FIRE INSURANCE COMPARY. 


EEA RERE Sense mere nae -.-.0565,947.07 


‘| NET SUBPLUS (over Capital and all Liabilities) 390,727.27 


EDWARD PAPE, President. T. A. LEGLER, Vice-Pres’t. J. LINXWEILER, Jr., Sec’y. 








Ohio Farmers Insurance Company 


JAS. C. JOHNSON, Paesivent 
M.L. BENHAM, Secretary 


LE ROY, OHIO. 


Fire, Lightning and Tornado Indemnity. 


Carefully Invested Assets on January ‘st, 1901, of $1,118,486.00, reserved 
as follows for the protection of policyholders: 


NE Te IE ooo 5 6.006 bb k 60s becbiccicccseseosed $897,953.10 
Reserve for Losses and all other Liabilities.......000+++-00- 70,801.87 
Neo asa cr cniwicaccecenacnescesges seeeers 149,733.03 





o Ceeeccccescescrerseces $5,518,486.00 


==" ORCANIZED IN 1648 


































BOW SS PON. 



























THE WESTERN UNDERWRITER. 















Instituted in Reign of Queen Anne, A. D., 1714. 


Union Assurance Society of London 





No Overhead 


Writing. Loyalty to 
Local Agents. 

No Dual 

Agencies. 


9.8%. 9. 9 0 0.0 © 22.0.8. 8 testes §, 
ferfooferforforfooferfenfooforforfoofooferoolooforforiorleoioriorloriors 














UNITED STATES OFFICES: 


Society’s Building, 


No. 35 Pine Street, New York, Hall & Henshaw, Managers. 
No. 171 La Salle Street, Chicago, Hall & Henshaw, Managers. 
No. 35 Kilby St., Boston, Hall, Henshaw & Gilmour, Managers. 
English-American Bldg., Atlanta, Ga., George N. Hurt, Manager. 
Mining Exchange Bldg., Denver, Col., Gerald L. Schuyler, Mngr, 
AGENTS IN ALL THE PRINCIPAL TOWNS AND CITIES. 





forfocfocfocfocfocfocfocfooforioririeeea ss te se ee ee 
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Metropolitan Life Insurance Co. 


(Incorporated by the State of New York.) 


“The Leading Industrial Insurance Company in America.” 





Is represented in all the Principal Cities of the:United States 
and in Conada. 





The Payment of over Two Hundred and Fifty Death Claims Daily | 


TELLS OF THE GOOD IT DOES, 


INSURANCE IN FORCE OF OVER $900,000,000 
Attests its Greatness and Favor with the Public. 


PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT. | 


AGENTS WANTED. 


Any honest, capable and industrious man, who {s willing to begin at the bottom 
and acquire a complete knowledge of the details of the business by diligent study and 
—— experience, can, by eens ee capacity, establish his claim to the 

ighest position in the field, It is within his certain reach. The opportunities for 

merited advancement are unlimited, All needed explanations will be furnished upon 

application to the —— Superintendents in any of the principal cities, or to the 
Office, No. 1 Ma m Avenue, New York City, 





OFFICERS, 


J. THompson, Cas* Je~ and Ass’t Sec’y. 


R, HEGEMAN, President, . 
AMES S. ROBERTS, Ass’t Secreiary. f _ 


EY FISKE, Vice-President, 
GrorGe H, GASTON, 2d Vice-Pres’t, 
GEORGE B. WOODWARD, Secretary. 


AMES M. CRAIG, Actuary. 
Tuomas H. WILLARD, Medical Directo’ q 


ON. STEWART L,. WoopFORD, Counsel, 
A. S. ENIGHT, Ass’t Medical Director. 








OFFICERS: 


F. H. Nicnoxs, Asst. Secretary. 

W. L. Eaton, Gen’l Attorney. 

W. H. Kennepy, Supt. of Agents. 

J. F. Kennepy, M. D., Medical Director 


THE NORTHWESTERN LIFE and SAVINGS COMPANY 


OF DES MOINES, IOWA. 
ESTABLISHED 1896. 
CAPITAL STOCK, $100,000.00 
(rutty Paip.) 

The NORTHWESTERN LIFE and SAVINGS COMPANY sells the original plan 
of the ten-year endowment investment policies in shares in place of thousands. One 
share costs $2.50 a month; $7.50 a quarter; $15.00 semi-annually; or $30.00 an 
nually. Each share is guaranteed to produce the sum of $300.00 in ten years, with 
the additiona! profit of interest, lapses, and all interest on such lapse fund, all fines 
and penalties for reinstatement of lapsed policies. No medical examinations required 
on these shares. Policies written from one share to one hundred. Premiums the 
same from five to sixty years,and both sexes are eligible. A plan that reaches far on 
the investment lines, also giving a reasonable amount of insurance in case of death. 
Loans 64 per cent of the premiums paid after the third year. Gives one year to re- 
instate in case of lapse, thus making a policy easy to maintain. No possible chance 
of loss, as every dollar is guaranteed to the policyholder whether he lives or dies and 
1s secured with a deposit with the State of lowa. , 

AGENTS WANTED. 

Experienced agents should investigate this plan, as it is the easiest seller ever 
put on the market. A few good general agency contracts will be given in Illinois. 
Any honest, capable, industrious man or woman can obtain permanent positions with 
this company. Send for our helps and hints to agents, and our policy prospectus. 
Address or call on F. G. HOAGLAND, 


D. F. Wrrter, President. 

ARTHUR REYNOLDs, Vice-President. 
G, W. Marqvarpt, Treasurer. 

C. C. CROWELL, Secretary. 


ASSETS, $483,329.93 


State Agent, 
4th Floor Illinois National Bank Building, Springfield, Illinois. 
TRUSTEES: 

G. W. Marquardt, President Marquardt Savings Bank; Arthur Reynolds, Pres- 
ident Des Moines National Bank; John Herriott, Ex-Treasurer State of Iowa; G. D. 
Ellyson. Cashier Marquardt Savings Bank; D. F. Witter, Ex-President Iowa Loan & 
rust Co.; J. H. Blair, Secretary Iowa Loan & Trust Co.; C. L. Gilerest, Wholesale 


Lumberman; F. C. Macartney, Proprietor Kirkwood House; M. M. Reynolds, Presi- 
dent Guthrie Co. National Bank, Panora; W. L. Eaton, Representative Mitchell Co. 
Osage; H. H. Green, Presiding Elder M. E. Church, Dubuque; W. H. Kennedy, — 
Agents, Des Moines; J. B, Tinker, Mason City; F. H. Nichols, Des Moines; C. C. 
Crowell, Des Moines, 











THE INSURANCE 
~~ LANCASHIRE  conpany 
MANCHESTER, ENCLAND, 

DIGBY JOHNSON, General Manager. 
TOTAL UNITED STATES ASSETS........ 82,308,748 
Re Casitas <crve tae eat esta dacs see SYS. 


Agents desiring to represent THE LANCASHIRE, address the 
Special Agents, or 


WESTERN DEPARTMENT, 
218 La Satze Sr., Curcaco, 
CHAS. B. CILBERT, Manager. JAMES C. CORBET, Asst Manager. 


H. M. GIBBS, Special Agent Ohio and W. Va., 
H. M. WARDLE, Special Agent Michigan, 





Columbus, 0. 
° Detroit. 





4, W, GHAMPLIN, passer >. W. FREDO MCBAIN, ecc’v ane @ansemn, 


MICHICAN’S 
LEADING COMPANY. 


CRAND FIRE INSURANCE 


COMPANY, 


RAPIDS . cccso crcios, mon. 


ESTABLISHED 





1ISsSS, 


coe TH Bicce 


THURINGIA INSURANCE CO. 


OF ERFURT, GERMANY. 


UNITED STATES DEPARTMENT: 
100 William Street, 


NEW YORK, 


F.G. VOSS, Manager and Attorney. 








UNITED STATES BRANCH, 


HARTFORD, CONN. 
GEORGE E. KENDALL, Mawacer 





The Western and Southern 
Life Insurance Company 


OF CINCINNATI, 
PAID-UP CAPITAL, - 


PRANK CALDWELL, Prest. 


OHIO. 
- $100,000.00 


W. J. WILLIAMS, Secy. 


t2"-GOOD LIVE AGENTS WANTED. 














4 THE WESTERN UNDERWRITER. 
Established 1865. ne 1ss54 THE CERMAN 19800 
Frankfort Marine, Accident and Plate Glass| __. 

Insurance Co., Fire Insurance Company 


OF FRANEFORT-ON-THE-MAIN, GERMANY. 


Employers and Public Liabilities, Elevator Insurance, Workmen’s 
Collective, Individual Accident, and Plate Glass, 

For the security of Policyholders in the United States of America, 
a deposit has been made in the State of Massachusetts, of $200,000.00 
in United States Bonds. 


UNITED STATES DEPARTMENT, 


100 William St., New, York, N. We 


F. G. VOSS, ManaGeR AND ATTORNEY. 





A ALWAYS UP-TO-DATE 


* * 
Be He Hee te 





The Federal 


issues all standard policies; several having 
new and attractive features are written 
exclusively by this progressive company. 
The latest is styled the 


FEDERAL GOLD BOND POLICY 


It is fully 
If you are a 
Literature furnished on application. 


Home Offices, Marquette Bidg., Chicago. 


ey STLLES HAMILTON, President 
AGENTS D. NGER, Vice-Pres. and Treas. 


7. e ;, DENISON, ones 2m 
Assistant cretary 
WANTED. MILES M. DAWSON, Consulting Actuary 


The Potomac 


Life Insurance Company. 





It is fully paid up life insurance payable in gold coin. 
participating and pays better than a saving bank deposit. 
buyer or seller it will interest you. 





HOME OFFICE, COLUMBIAN BUILDING, 
WASHINGTON, D. C. 





PAID-UP CAPITAL, $125,000. 





Reliable agents wanted in all parts of the country. 


OF INDIANA. 


A Strong Western Company with an Honorable Record 
of Forty-six Years. 


Net Surplus,........ $275,931.27 
An *“*AGENTS’’’ Company. 


THEODORE STEIN, President. THEODORE REYER, Treasurer. 
LORENZ SCHMIDT, Secretary. 


AUGUST B. DOEPPERS, General Agt., Indianapolis, Ind. 





The Largest Fire Insurance Company in Germany. 


MAGDEBURG... 





o=——FIRE INSURANCE CO, 


OF MAGDEBURG, GERTIIANY. 
ESTABLISHED 1844. 


United States Branch. Magdeburg Building, 7: William St., N. Y. 





PAUL E. RASOR, manacer AD. DOHMEYER, Ass’r Manacenr 





FIRE TORNADO 


PHENIX 


INSURANCE COMPANY 


OF BROOKLYN, N. Y. 


r* 





‘Vestern and Southern Department, 205 La Satie Street, Chicage 





J. H. LENEHAN, General Agent 
CHAS. R. STREET, Ass’t Gen’! Agent 





6 Insurance Company 
Caledonian w==5 
Founded 1805. 
‘‘The Oldest Scottish Insurance Office.”’ 


United States Head Office 
27-29 PINE STREET, NEW YORK CITY. 


Statement January J, 1903. 


EER yi Mia J eee $1,910,617.66 
REESE a ego re J,101,382.62 
NET SURPLUS IN THE UNITED STATES....... $ 809,235.04 


N. A. McNeill, Ass’t U. S. Manager. 
B. G. STARK, Manager Western Department. 


Charles H. Post,U. S. Manager. 





The NORTHERN GENTRAL 
LIFE INSURANCE 60., 


535, 536, 537, 538 aud 539 The Spitzer Bidg., 
TOLEDO, OHIO. 


Has the cleanest and best contracts sold. 
Policies in Amounts from $100.00 to $25, 000.00 
Payments Monthly, Quarterly, Semi-Annually or Annually. 


GRAND OPPORTUNITY TO AGENTS for Territory in 
Pennsylvania, West Virginia and Michigan. 


W. S. MATTHEWS, 
President. 


J. G. ROBISON, 
Secretary. 





vr 











* 
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Provident Savings Life Assurance Society 


OF NEM YORK. 
EDWARD W. SCOTT, President. 
THE BEST COMPANY FOR POLICY HOLDERS AND AGENTS. 





Successful Agents, and Gentlemen Seeking Remunerative Business Connections, May Apply to the Head 
Office, or any of the Society’s General Agents. 





TO POLICYHOLDERS 


[0 BE FAITHFUL *° sno ccewrs 


Is the motto of the management of the Union Mutual. To serve 
all interests impartially. To treat all parties with consistent 
candor. To issue policies of pronounced liberality. To make 
all death payments with the utmost promptness. To be fair in 
all dealings. Honest, capable agents can always have employ- 
ment with us. 


UNION MUTUAL LIFE INSURANCE Co., 


(INCORPORATED 1848.) Portland Maine 
, . 

ARTHUR L. BATES, Vice President. 

— Address either 


THORNTON CHASE, Supt., 84 Adams Street, Chicago, Il 
EDSON D. SCOFIELD, Supt., 1110 Am. Tract Soc. Bldg., 150 "Nassau St., New York City. 


FRED E. RICHARDS, President. 








ORDINARY and 
INDUSTRIAL 
LIFE INSURANCE POLICIES. 


GOTH SEXES, AGES 1 TO Te. 
Policies Easy to Sell 
Amounts $15 to $100,000. 


AGENTS S WANTED. 


The Prudential Insurance 
Company of America. 


40OHN F. DRYDEN, Paceroerr. 
Home Office, NEWARK, N. J. 


HENRY BOHL, Sup’t of Agencies, Ohio and Indiana, COLUMBUS, 0. 








1850. —~—~_— THE--— 1901, 


United States Life Insurance Co. 


IN THD Crry OF NEW YORK, 
GEORGE H. BURFORD, President. 


G. WILLIA 2s, - President Chemical National Bank. 

FINANCE jouw TUCKER - Builder. 
COMMITTEE, it "President Importers and Traders Nat. Bank. 
FaMes R. PLU! Leather. 


Active and successful Agents who desire to make DIRECT CONTRACTS with this 
well established and preqreene Company, thereby securing for themselves not only 
an immedi«te return for their work, but a so an increasing annual income commen- 
surate with their success, are invited to communicate with RICHARD E. COCH- 
KAN, 3d Vice-President, at the Company’s Office, 277 Broadway, New York City. 


Assets over $8,000,000. Insurance in Force, over $40,000,000. 





THE AMERICAN FIRE (surance 
OFFICE: 
Company’s Building, 
308 and 310 Wainut St., 
PHILADELPHIA. 


CASH oamunai. - - - * 500,000.00 
Reserve for Reinsurance and all other claims, - 1,729,708.58 


— over all Liabilities, - 247,362.42 
AL ASSETS, JAN. 1, 1901, - - - - $2 ,477,069. oo 
THOS. H. MONTGOMERY, President. PTCHARD MARIS, Sec’y and Treas. 


WM. F. WILLIAMS, Ass’t Sec’y. 


NELSON B. JONES, 
Special Agt. for Michigan, Lansing, Mich, 


WM. B. KELLY, Gen’! Mgr. 
CHARLES L. HECOX, 


Special Agt. for Ohio, Columbus, Ohio. 








INCORPORATED 1851. 


THE BERKSHIRE LIFE INS. CO. 


PITTSFIBLD, AASS. 


WM. R. PLUNKETT, President. JAS. M. BARKER, Vice-President. 
JAS. W. HULL, Secretary and Treasurer. 


All policies now issued by the BERKsHIRE give to the insured all the advantage 
of the perfected Non-forfeiture Law of Massachusetts. 


Before insuring your life or taking an agency, examine the new policy contract 
now being issued by the BERKSHIRE. 


JOHN THOMAS, Gen'l Agent Northern Obio, JOHN A. RINGOLD, Gen’! Agent Southern Ohio, 
315-316 Wi liamson Bidg., Cleveland. (4 Carew Bidg., Ciacinaati. 
WILLIAM G. WYMAN, General Ageat for Hliaois, 
100 Washington St., Chicago. 


MUTUAL LIFE "32852 
OF Po 
rated 1866, 
GEO. W. MORRIS, President. W. W. eatin dinesnealaiane 
DAVID MERIWETHER, Secretary. JOS. PETTUS, Treas, 


Home Office, - «= Louisville, Ky, 





Ee ataakaeel $3,018,714.23 
se nao oi sheeted ea Neatinn ee eatax eee 191,509.23 
Total Death Claims and Endowments Paid................ 3,700,821.74 


$200,000 in Bonds deposited with the State Treasurer for th 
‘ -holders. All claims paid promptly upon receipe 





INCORPORATED 18866. 


GERMAN INSURANCE Co. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company in the West. 





NE, DIS Fy TOUR sins cnos kepnsccdeciiesinvenscwaca $3,656,401.59 
CE CREO... cc ctecccecscccsescsdonvecccocesacoevecsoecss 200,000.00 
Liabilities, including reinsurance..............+eeeee00 eeees 2,181,179.89 
3 eee rere re wee . «+01, 275,221.70 





Cc. 0, COLLMAN, Pres. WH. TREMBOR, Sec. 
HENRY BAIER, V.-Pres. F. M. GUND, Ass’t See. 
D. B. SCHULTE, Treas. 


Ohio State Agent, THOS. H. SMITH, Dayton, O. 


GERMANIA cones. 
COMPANY... 


62 and 64 William Street, Cor. Cedar, NEW YORK. 
Statement, aneecnaiegl 1, 1901. 





Cash Capital.. reeves - puncaensel $1,000,000.00 
Reserve Tor Unearned Premiums................ Sdixtntnteebiwenet & 1,568,778.00 
Reserve for Losses under eee. o eaenesecce eoeceesens 81,571.61 
Reserve for all other  e.. 6b eeeedeaens choc nob 4 kdek ana 42 475.49 
Net Surplus.. Pd D000 DdtO GRRE O046.b0d4 cone Gens CnEREbESECEbERS 2,275.975.38 


Total Assets. ...84.963,800.48 


HUGO SCHUMANN, President. 


CHARLES RUYKHAVER, Secretary. 
Gustav Ker, Ass’t Secretary. 


WESTERN DEPARTMENT, 


gE. G. HALLE, Manager, Royal Insurance Bidg., Chicago, I1L 
HM. W. CLAYTON, State Agent, Troy, O. 











6 THE WESTERN 





Incorporated by Special Act of Congress, 1868. 
—_THE 


National Lifelnsurance Company 


OF THE UNITED STATES OF AMERICA, 


WASHINGTON, D. C. 


0.D. WETHERELL, President. 
R. E. SACKETT, Secretary and General Manager. 





PRINCIPAL BRANCH OFFICE, 157-163 LA SALLE STREET, 


CHICAGO, ILLINOIS. 


FULL PAID CAPITAL, - - 
Paid Policyholders since Organization, 


$1,000,000.00 
$6,676,323.45 


First Old-Line Stock Accident Co. Incorporated in Illinois. 


Accident and Health. 
NORTH 

AMERICAN “=% 
\CCIDENI ‘ 


SPECIAL AGENTS. 
SUB AGENTS. 
LOCAL AGENTS. 


INSURANCE. € 
CHICAGO ‘ 


Write to A. E. FORREST, Secy. 


217 La Salle Street, Chicago, 


FOR STATE OR GENERAL AGENCY TERT‘IS. 
$1,800 to $6,000 per year paid to producers. 





EXCLUSIVE TERRITORY GIVEN. 





ORGANIZED 1851. 


“""” PHOENIX 
MUTUAL LIFE 


INSURANCE COMPANY, 














OF HARTFORD, CONN. 


issues the most popular forms of life insurance 
contracts of any company in the world. For ter- 


ritory, liberal terms to agents and sample policies, 


ADDRESS, 
JULES GIRARDIN, Gen. Agt. for Ill, - The Temple, Chicago, Ill. 
ROB’T N. FRYER, Gen. Agt. for Sou. Ohio and Ky., - Cincinnati. 
FOX & NIELSEN, Gen. Agts. North. Ohio, Garfield Bldg., Cleveland. 


GENERAL AGENTS 
WANTED. 


To men of good character and ability the 
ILLINOIS LIFE INSURANCE COMPANY will 
give exceptionally attractive General Agency 
Renewal Contracts for desirable territory. If 
you are in position to consider an agency for 
the company address the Home Office, 134 
Monroe Street, Chicago. 





~~ 


‘Herbst Office Supply Co. 


Manufacturers 
-of 











Carbon Papers 
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Guarantee Fund in Excess of Require- 
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Agency Sec’y. 


c. BE. GILBERT, 
Ass't Sec’y. 


J. L. ENGLISH, 
Secretary. 


COLLIN FORD, Manager Southern Ohio Agency, Cincinnati, Ohio. 
F.C. CHAPMAN, Manager Northern Ohio Agency, Cleveland Ohio. 
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T. B. Merrill, 134 Monroe St., Chicago. 
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$26,440,297.28 
3,693,343.46 
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SURPLUS, . . e - 


No Fluctuating Securities — Largest Rate of Interest — 
Lowest Death Rate. — Endowments at Life Rates 
and Twenty Payment Guaranty Policies Specialties. 


Large and Increasing Dividends to Policyholders. 
Desirable Contract and Good Territory open for Live Agents, 


JOHN M. PATTISON, President. 
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ORIGINAL METHODS IN LIFE INSURANCE. 


The life insurance man who has caliber to 
originate and put into successful execution 
what he originates is the one who forges rap- 
idly to the front. This is an age when people 
desire to have old ideas and arguments set 
forth in new dress, and fresh ideas presented 
in striking form. 

Perkins, of the New York Life, and Tarbell, 
of the Equitable, are agency executives who 
have developed great systems because they 
possess marvelous ingenuity and know how 
to operate their methods. 

It takes brains, common sense and tact to 
launch new methods, open channels heretofore 
not navigated and sail a craft to the open 
sca. 

The difficulty with so many new systems in 
life insurance to get business and hold it, is 
the element of “fakirism’’ that enters into 
them. Men who present plans that are novel 
and yet practicable do not work on impulse. 
They weigh every contingency, prepare to de- 
fend every possible attack, bolster up their 
weakest points, view their various phases 
from every aspect. 

Plenty of schemes are launched, but most of 
them are set forth by professional reformers 
or by men who diverge from regular methods. 

As has been pointed out by this paper, there 
are a number of companies to-day that walk 
under the cloak of old-line, legal reserve life 
insurance which really do not deserve the 
dress, because they have diverged from its 
principles. A number of young or weak com- 
panies seem to think it essential to gather in 
all the sheaves possible, and hence resort to 
plans not in accord with the fundaments of 
sound life insurance. 

New styles of policies that smack too much 
of bond investment schemes, new methods of 
dealing with agents and and 
other catch-penny plans indicate the element 
of ‘fakirism” that is rapidly entering the busi- 
ness. 

As we have pointed out, it would seem the 
province of the regular old-line, legal reserve 
institutions to mark the pale in which they 
are located. 

Many of these meteoric companies cannot 
stem the tide, but will bask in borrowed light 
while they linger with us, and then their pass- 
ing will bring disrepute on the old-line sys- 
tem. There should be a parting of the sheep 
and goats. 


policyholders, 


LOCAL AGENTS AND REINSURANCES. 

We are in sympathy with the local agent 
on the reinsurance question, and believe he 
should have some guarantee from a company 
as to its permanency and be able to collect 
damages from stockholders if it reinsures. 

This reinsurance practice is a serious one 
from the agent’s standpoint—a phase that 
companies are too apt to ignore. 

A local agent has certain business which he 
controls and ordinarily renews without much 
difficulty. If the expirations got into others’ 
hands it would cause great trouble. An 





insuring company expects to reap on the re- 
newals, and if it is in another office than 
the reinsured company the agent for the lat- 
ter has something of a fight on his hands. 

The time has come when an agent should 
guard his interests and discriminate against 
companies that have reinsurance symptoms. 
A local should refuse to represent any com- 
pany that appears to be on the decline or 
has not a strong management. If it has not 
the obvious characteristics of permanency, he 
will perhaps rue the day that he has its sup- 
plies. 

The stockholders are cold-blooded business 
menand have but fewconsiderations other than 
profit. .The management realizes what a sale 
or reinsurance means to an agent, but it is 
often overpowered by stockholders who see a 
plum by selling out or liquidating. 

We believe that the agent whose business 
is disturbed in this manner should have some 
recourse on the stockholders, and the time 
may come when every company will have to 
contract with an agent along these lines. 

Reinsurances, sales and consolidations seem 
to be in order, and as local business will likely 
be more or less agitated, this might be a good 
issue for the National Association of Local 
Agents to discuss. 


PROPOSE A FIRE INSURANCE SYNDICATE. 


The announcement that a financial promoter 
of New York is backing a deal to organize 
a huge fire insurance company, with $15,000,- 
000 capital and $10,000,000 surplus, to deal 
direct with the assured, is attracting attention. 
The purpose is to eliminate much of the ex- 
pense item by limiting the ratio to 7% per 
cent. 

The idea of a large syndicate has been in 
mind for some time, suggested as a remote 
possibility by some, and a nearer realization by 
others. The expense of conducting the fire 
insurance business has been increasing until 
it is now about 40 per cent. The enormous de- 
tail and the increasing drain in the way of 
outlay have become a matter that will require 
profound thought, as the business is burdened 
with about all it can bear. 

If a syndicate company can eradicate a large 
part of the expense and grant much lower 
rates, the operation of fire insurance may 
ultimately resolve itself into such a system. 
The agency method and plant are so firmly 
and universally entrenched that it will re- 
quire momentous pressure to uproot them. 

The consolidation tendency is an evolution in 
modern civilization to reduce the expense of 
operation, and to some degree it is now noticed 
in company and local agency circles. It is 
likely to be some time, however, before the 
middleman is cast over, especially 4n fire in 
surance. The agency system is too valuable 
to be hastily succeeded by another plan, and 
yet the trend of times is toward the syndicate 
method. 

The eastern financier who is promoting the 
deal has laid the plan before stockholders of 
some of the large eastern companies, and two 
western institutions, one of them said to be the 
Traders. That this is being done shows that 
the atmosphere is suffused with the spirit of 
combination. It is well that the National 
Association of Local Agents is organized for 
self-protection. 

The syndicate is a project of T. H. Price, 
formerly of Price, McCormick & Co. of New 
York. It is known as the Insurance Investment 
Company and will be capitalized at $2,000,000 
The purpose is to issue $20,000,000 in collateral 
trust bonds at 42 per cent for insurance com 
panies’ stock, giving the bonds at par for book 
value of insurance company stock. The deal 
contemplates a syndicate of a dozen compa- 
nies, the manager of the syndicate to dictate 
the policy of the companies comprising it. 





The Oh’o Life Insurance Company of Cin. 
cinnati has moved from the Bell block to No. 
216 West Fourth street, second floor. 


























ANNOUNCEMENT. 


THE WESTERN UNDERWRITER COMPANY 
begs to announce that it has been ap- 
pointed agent for the superior insurance 
supplies of the Globe-Wernicke Company. 

€ are in a position to furnish supplies of 
all kinds to companies, field men, local 
agents, brokers and adjusters 

THe WeEsTERN UNDERWRITER COMPANY 
has the sole agency of these supplies for 
Chicago. We will fill all orders coming 
from any part of our field. We will be 
glad to send catalogue of supplies and 
quote figures to all inquirers. 

We have a full line of samples and stock 
at our Chicago and Cincinnati offices, and 
respectfully invite your inspection. 

The Globe-Wernicke Company supplies 
are acknowledged by all to be the most 
modern, satisfactory and complete of any 


manufactured. Before placing your or- 
ders, it will be to your advantage to con- 
sult us. 


THE WESTERN UNDERWRITER COMPANY, 
164 La Salle Street, 413 Vine Street, 
Chicago. Cincinnati. 

Tel. M. 2914. Tel. M. 2077. 











DEBENTURE COMPANY DEVELOPMENTS 


Robert Roberts, one of the Cincinnati de- 
benture holders, has filed suit against the own- 
ers of the Neave office building, in which the 
Interstate Investment Company was located, 
under the act providing a penalty for property 
owners allowing gambling in their property. 
The Interstate has secured head- 
quarters in Covington, Ky., and is sending no- 
tices to certificate holders asking them not to 
part with their holdings officials of the 
company can meet 


temporary 


until 
with them. 





MAY YET REDUCE ILLINOIS RATES. 

The governing committee of the Union may 
even yet order the Illinois State Board to re 
duce rates in fourth-class towns in Illinois 
recently recommended by the latter organiza- 
tion and repudiated by the governing commit- 
tee. President H. N. Kelsey and a committee 
appeared before the committee Wednesday, 
presenting the situation in these towns. Mr 
Kelsey’s report was well received. It is stated 
that non-union companies are making serious 
inroads on unprotected business. 


as 





PATTERSON SUES MUTUAL RESERVE. 

J. Thompson Patterson, editor of the In 
surance Counselor of New York, has 
menced damage suits against F. A 
president; George D. Eldredge, vice-president, 
and the Mutual Fund Life, for $50. 
000, on the ground of malicious arrest. Ed 
itor Patterson published articles against the 
Mutual Reserve, and was arrested on charge 
of criminal libel, but the case was dismissed 
in Magistrate Crane’s court in New York last 
week. 


com 
Burnham, 


Reset ve 


NATIONAL UNION’S CHICAGO AGENCY, 


President Arrott and Secretary Cole of the 
recently organized National Union Fire of 
Pittsburg are in Chicago. Marsh, Ullmann 


& Co. will undoubtedly secure the agency of 
the company. The officials are Continental 
men, and Marsh, Ullmann & Co. have the Con- 
cago agency of the latter company. 





NOT EMPLOYED BY THE GERMAN. 
The German Fire of Indiana writes: “In 
your next issue kindly insert an item stating 


that George T. Brown of Dayton is not in our 


employ as special agent for Ohio.” 





The achievements of the modern newspapet 
are bewilderingly phenomenal. For instance, 
Lyman & Herrick of Chicago will give a com 
plimentary dinner to the Calumet Building In 
surance Fraternity next Tuesday evening. 
Even a week previous to the event the Record- 
Herald gives an account of all that transpired 
at the dinner, names of guests present, etc. 
Verily, this is a great age. 
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LOCAL AGENCY LICENSE BILL 


SENTIMENT OF MANY STATE LEADERS. 








Majority of Offices Seem to Oppose the Measure 
at the Present Time But Show Strong 
Feeling Against “Side-Liners.” 





The circular letter of the legislative com- 
mittee of the Illinois Association of Local 
Agents, stating it could not endorse the pres- 
ent $25 agency license bill introduced in the 
legislature, has brought out an array of senti- 
ment. 

At present it would seem that a majority of 
agents oppose it, and it is not likely ever to 
see light. Notwithstanding this, there is some 
strong opinion against “‘side-liners.” 

THe WESTERN UNDERWRITER has addressed 
several representative agents in Illinois, ask- 
ing their opinion of the bill, some of the re- 
plies being herewith given: 

Joha H. Camlin of Rockfo?d. 


John H. Camlin of Rockford says: 

“With reference to the agents license bill 
now before the legislature, I think, with the 
€olored gentleman ‘there are powahful strong 
arguments on both sides of the question.’ 
Up in this neck of the woods we are 
blessed or cursed with several local com- 
panies, each with a string of agents, 
deputy agents, deputy sub-agents, and their 
wives, sisters, and sisters’ best fellows, all 
of whom take a whirl at the insurance busi- 
ness when it is not too much trouble to do 
so. Naturally there is not a very strong bond 
of friendship between them and the regular 
thirty-two agents, who are insurance agents 
and nothing else. The passage of the bill 
would suffocate the guerillas and we could 
sing paeons of praise on their graves. But, 
(and there is a “but” that would do credit 
to a Harlem Goat), could the local agents get 
any guarantee that the childlike and bland 
legislators, having once tasted blood, would 
refrain from indulging in more when the op- 
portunity offered? It’s a mighty unsafe propo- 
sition to invite the State to settle our griev- 
ances and for one, I would strongly advise 
the withdrawal of the proposed license bill at 
once. With any reasonable regard for each 
others rights, I am perfectly satisfied that the 
agents and the companies can get together and 
in some way regulate the supply of agents.” 


S. Louise Beall of Mattoon. 


Louise Beall of Mattoon says: 

w hile this bill would, perhaps, prove bene- 
ficial to me in a financial sense by barring 
others from a business wherein I am en- 
gaged, the principle actuating it is unjust. 
First, it is class legislation, and smacks of the 
‘trust’ spirit, and should it become a law. 
would result in injustice to those who have 
a perfect right to transact a legitimate busi- 
ness without the imposition of a $25 tax. In 
connection with this, would say that many 
fire insurance companies are responsible for 
the agitation of local agents to devise means for 
defense from encroachments affecting the 
growth of their business by establishing num- 
berless agencies in the immediate vicinity of 
the large towns. For an illustration would 
take our county of Coles, with Mattoon with 
her eleven thousand inhabitants, and Charles- 
ton with her six thousand, could with their 
agencies write the entire county. In my 
judgment this would be economy for the com- 
panies and a satisfactory income to the local 
agent who has made the insurance business 
a profession. In my opinion this is the solu- 
tion that would ultimately bring harmony. The 
majority of ovr local agents are decidedly in 
favor of the bill, but I have written our rep- 
resentative and senator at Springfield to stren- 
uously oppose the bill, and to use every hon- 
orable means for its defeat.” 


H. D. Sexton & Bro. of East St. Louis. 
Henry D. Sexton & Bro. of East St. Louis 


say: 

“We will state that we are opposed to the $25 
local agency license bill, and the other local 
agents in this city are of the same mind. We 
are now paying a city license of $25 per an- 
num in addition to United States license of 
$50 per annum, and the companies are paying 
the city two per cent. on their gross receipts 
for support of fire department. We feel that 


the insurance people, both companies and 





agents are paying all that should be asked of 
them at this point. We further know that the 
State does not need this money, and we will 
be surprised if the administration will permit 
the bill to pass.” 


E. E. Howard of Joliet. 


E. E. Howard of Joliet says: 

“We do not think it advisable to have this 
bill passed. While it might be a benefit to 
local agents in larger towns and cities, it would 
certainly be an injustice to the agents in the 
small towns and also injustice to the companies 
for it would be very difficult for them to be 
represented if this $25 license would have to 
be paid. I think the majority of the agents 
feel as I do in regard to this matter.’ 


Hansel & Wittick of Peoria. 


Hansel & Wittick of Peoria say: 

“With regard to the proposed local agency 
license bill, now before the Illinois legislature, 
we consider it bad in principle and are there- 
fore opposed to it.” 


A. W. James of Cobden. 


A. W. James of Cobden says: 

“Personally speaking, I think that some- 
thing should be done to induce the companies 
to quit the practice of appointing agents that 
have no other interests at stake than to insure 
their own or some of their friends’ property, 
and demoralize rates and rebates, and if the 
$25 local agents license bill will accomplish 
this, without causing other legislation later on, 
that would be adverse to the general interests 
of fire insurance, I would favor it. The senti- 
ment with the other agents here is very much 
against the bill; however they think it would 
simply mean an extra outlay of $25 more 
money for them in order to legally transact 
the business. I do not wish to go on record 
as opposing the managers or the companies, at 
all, generally considering that their knowledge 
and experience is superior to that of the 
‘ordinary’ local agent, but we certainly ought 
to be given some consideration relative to the 
matter referred to.” 


James A. Edds & Co. of Pekin. 


James A. Edds & Co. say: 

“We would say that our agencies at Pekin 
and Peoria, are in favor of paying the $25 
license to the State.” 


E. N. Dangerfield of Elgin. 

E. N. Dangerfield of Elgin says: 

“My individual opinion of the local agency 
bill is that it is of no particular benefit to local 
agents. Any agent who can’t afford to pay 
$25 per annum can’t be doing very much busi- 
ness, hence in the event of say one agent re- 
tiring from business in a ctty like Elgin on 
account of this tax it would leave thirty agents 
in the field to divide this business among; this 
amount of business which could not afford to 
pay $25 per annum. The remaining thirty 
agents would pay $750 annually for the privi- 
lege of writing. As a business proposition I 
don’t think it would pay 1 per cent on the in- 
vestment, would favor $100 as the proper 
amount.” 


Hayes & Cleaveland of Rock Island. 


Hayes & Cleaveland of Rock Island say: 

“The opposition to this bill seems to come 
principally from certain companies who are in 
the habit of placing an agency of their com- 
pany with every ‘cross roads’ merchant who 
may have a few dollars of insurance of his 
own, which the company can secure in this 
way. A license fee of this kind would go a 
long ways toward eliminating from the list 
of insurance agents, men whose only interest 
in the business is to write their own risk and 
that of a few of their friends. The law if 
passed would in ovr opinion be of material 
benefit to the agents in this State who make 
insurance their business and in this way to 
the advantage of the companies generally. We 
certainly hope that the legislature will pass the 
bill and we shall do what we can to push it 
along.” 


Frank F. Holmes of Chicago. 


Frank F. Holmes of Chicago says: 

“When a class of men engaged in selling 
indemnity against loss or damage by fire or 
other casualty see that their own business is 
being constantly subject to loss and damage; 
it is quite natural to attempt to insure against 
the threatened danger. This kind of policy 
is not issued by our companies, and so some 
other influence has to be tried. 

“It is thought this idea can be safeguarded 





by the local agents license bill, now before 
the Illinois Legislature, which, if it is enacted 
and enforced, will limit the appointment of lo- 
cal agents to those who make enough out of 
the insurance business to afford to pay an an- 
nual individual fee of $25, and who in consid- 
eration of this annual fee can have the assur- 
ance of the great State of Illinois that no un 
licensed person can demand or receive any 
commission or rebate out of the local agents’ 
compensation. Also that no company can dis 
criminate for or against their clients, the as- 
sured, anywhere in Illinois in fixing a price for 
insurance on property ‘of the same class and 
hazard,’ also that the assured shall pay his 
entire premium promptly or suffer the reduc 
tion of the amount recoverable in proportion to 
the percentage of the entire premium that re- 
mains unpaid at the time of loss or damage. 
The bill proposed also provided that the license 
shall be recorded in the county where the prop- 
erty on which insurance is solicited shall be 
located. This guarantees to the local agents of 
their home county freedom from the raids of 
local agents from outside cofinties until notice 
of the attempt to solicit such business is pub- 
lished by the recording of the license of the 
non-resident agent with the recorder of deeds 
in such county. 

“With these safeguards is it not fair to ex- 
pect a cessation of the rate wars that ‘Pe- 
kinize’ the local agent's annual income and 
destroy his business? Will it not to a con- 
siderable extent reduce the- number of side- 
line commissioned agents, ‘the butcher, the 
baker, the candlestick maker?’ Will we not 
by legislation that prevents discrimination 
among insurants establish the fact that we do 
business along lines of attempted equality and 
fairness to all, and will not that elevate the 
respect of the men in the business in which 
we are engaged?” 

Thomas L. Fekete of East St. Louis. 


Thomas L. Fekete of East St. Louis says: 

“All the local agents in East St. Louis are 
wholly opposed to this bill for various reasons. 
The first is that we already pay tax to the city 
of $25 per year as insurance agents, and in the 
second place I believe it is not fair for clerks 
kmployed in local offices to have to pay this 
license; and the local agents are using their 
utmost endeavors for the defeat of this bill, 
as well as house bills Nos. 658 and 659, and I 
think it is the unanimous sentiment of most 
the local agents in this part of the State. 

“The great detriment I can see of this $25 
local agent license is more direct to the country 
agents than to the city agents. A great many 
of them only write small amounts of premiums, 
and in most instances where this license will 
be charged the company will no doubt have to 
pay same. I can see a very severe hardship 
that it will work on all the agents throughout 
the State if they have to pay this license. 
especially for small local agents throughout the 
State.” 

T. B. Henderson of Princeton. 


T. B. Henderson of Princeton says: 

“T have been unable to find all of the agents 
yesterday, but of those I interviewed all but 
one seemed to be very much opposed to the 
$25 local agency license bill. 

“As for myself, I think perhaps it is dan- 
gerous to suggest any new way to our legisla- 
ture to license or tax the insurance business; 
the great variety of ways on hand, and in 
active use, ought to satisfy us for the present. 
I very much doubt that if this license bill could 
become a law, the purposes for which it was 
designed would be accomplished, especially 
as the companies seem to be so bitterly op- 
posed to the measure. I do not have much 
confidence in our legislature when it comes 
to legislating on insurance matters, and if this 
bill should be called up for consideration and 
any action taken thereon, in all probability it 
would be distorted and amended in some un- 
desirable way, and most likely appear on the 
statutes as a graded local agency license 
bill, and then where would we be at?” 

Joseph M. Wile of Chicago. 

J. M. Wile of Chicago says: 

“I beg to say that on general principles I am 
in favor of the license bill, but hardly think 
that Chicago agents should be taxed for this 
purpose, for the reason that we are now bur- 
dened with so many different modes of taxa- 
tion, and the further fact that so many people 
who should pay the fee under the proposed 
bill would manage, under some hook or crook, 
to ‘sneak’ out of paying it, so that is would 
be the same old story, that the well-known 
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agents would be called upon to pay, and the 
very people whom’ the bill seeks to drive out 
of business would continue in the business, 
drawing compensation in some under-handed 
way. On the whole, I am in favor of any- 
thing that will help the country agent, be- 
cause of the fact that I was once one my- 
self, and can therefore appreciate what they 
are ‘up against.’” 
Lake W. Sanborn of Galesburg. 


Lake W. Sanborn of Galesburg says: 

“IT would say that as far as our agents are 
concerned, I believe that a majority of them 
are in favor of a license of some kind; but the 
present bill seems to have some clauses in it 
that are objectionable, and unless it is amended 
they would not sanction its passage. Person- 
ally, I am in favor of the licensing of local 
agents, without any string tied to it. Simply 
a license for so much a year. As I believe that 
those who make the business a profession 
should be protected, and in protecting them 
the insured and the.company get better re- 
sults.” 


J. D. McCune of Chicago. 


J. D. McCune, Chicago manager of the 
Northwestern National, says: 

“The so-called local agents’ license bill seems 
to have been wrongly christened, as most of 
the reputable agents in this State disclaim it 
as a relation, and are certainly not responsible 
for its vagaries. On the contrary, it seems to 
be the offspring of diseased imaginations, 
foisted into temporary notice by a few mal- 
contents. I do not believe anyone thinks seri- 
ously of its being enacted into llaw. It is a 
clumsy attempt at class legislation and monop- 
oly, that if put in effect would rob three-fourths 
of the local agents and brokers in the State 
for the benefit of the balance.” 


W. H. Mesenkop of Princeton. 

W. H. Mesenkop of Princeton, says: 

“IT am not only opposed to the $25 local 
agency license bill, but also to all the other 
proposed bills pertaining to insurance before 
the Legislature. The laws in force are good 
enough and I can see no necessity for amend- 
ments or the adoption of new laws.” 

R. S. Critchell of Chicago. 

R. S. Critchell of Chicago, says: 

“Your favor requesting my views on local 
agency license bill, received, and will state as 
follows: First, I do not think any member 
of the agents’ association should introduce a 
bill in the Legislature, while he retains his 
membership in the association, unless same has 
the approval of the association, and that not 
being the case in this matter I think is suffi- 
cient to condemn the bill without any other 
reason. Second, the Legislature is now flooded 
with insurance bills, mostly with what are 
known as ‘sandbaggers.’ I think the hands 
of the agents’ association will be full to kill 
the bills (the most dangerous of which is the 
amendment of the anti-trust law), introduced 
by Mr. Nohe of Chicago. The city of Chicago 
now demands a license of $25, from each 
broker, and every agent is a broker. I am sat- 
isfied in many cases the agents pay for these 
licenses for the brokers, and am also satisfied 
any bill imposing license fee of $25 (or any 
other sum) on insurance agents, where the 
agents could not afford to pay it, it would be 
paid by the companies in some way or other, 
and those companies would be thus loaded up 
with additional taxation. In view of the heavy 
losses companies are having, the large increase 
in taxes and liberal commission paid by ¢om- 
panies, I do not think it fair to the companies 
for local agents at present to increase their 
taxation. I do not see wherein the bill will 
benefit local agents. It may stop a few, but 
any town big enough to have three agents will 
not be stopped from having four, by reason of 
the proposed license law.” 





MISCELLANEOUS NOTES. 


J. J. Coffey & Co. of -Chicago have se- 
cured an independent line of the Aachen & 
Munich. 


T. G. Otis, Jr., Cook County manager of the 
Imperial, will move into_a commodious suite 
of offices in the Temple, Chicago. 


Lyman & Herrick have secured the Cook 
County management of the Caledonian Ameri- 
can, and the sole Chicago agency. 


Isaac Stephens, formerly special agent of the 
Girard, is now established as an_independent 
adjuster in the Moffat building, Detroit. 








AS SEEN FROM GHIGAGO. 


WILL MANAGER CHAS. B. SQUIRE RETIRE? 

Reports come to the West that Manager 
Charles B. Squire of the Manhattan Fire is 
seriously considering retiring from the insur- 





ance business, and taking up an engineering 
career in New York. It is stated by those on 
the inside that Mr. Squire has had the move 
in mind for some time. The deal contemplates 
a “trust” furnishing free department supplies, 
especially for engines. 

—s ~~ 

DISSOLUTION OF CONFERENCE COMMITTEE. 

The announced dissolution of the special 
committee appointed by the Western Union to 
confer with a similar committee appointed by 
the National Association of Local Fire Insur- 
ance Agents has attracted widespread atten- 
tion among fire insurance men and is looked 
upon with profound interest. This committee 
was appointed at the Philadelphia meeting of 
the Western Union one year ago; not, as 
wrongly announced, at the solicitation of Presi- 
dent Woodworth of the National Association, 
but at the suggestion of a prominent western 
manager at an informal conference with Presi- 
dent Woodworth, in which the relations of the 
companies and local agents were discussed. 
Acting upon the suggestion of the said nian- 
ager, the Western Union appointed its confer- 
ence committee, consisting of the following: 
A. F. Dean, J. H. Lenehan, W. J. Littlejohn, 
John P. Hubble and W. S. Warren. 

Upon receiving notification that this commit- 
tee had been appointed, President Woodworth 
in turn appointed the following as a conference 
committee: George D. Markham, Clarence S. 
Pellett, E. J. Tapping, A. H. Robinson, Thomas 
H. Geer. A conference between the two com- 
mittees soon occurred at which substantial 
agreement was reached in regard to the gen- 
eral line of policy to be pursued. This covered 
mainly the question of brokerage and state leg- 
islation, although the question of multiple 
agencies was discussed and some informal con- 
clusions reached in regard thereto. 

The “Committee of Twenty-seven,” ap- 
pointed by the National Board, was in confer- 
ence about this time and was formulating an 
important program covering the whole situa- 
tion. In view thereof no action was taken by 
the conference committee, but a visit was made 
to the East by the chairman of the committee 
on the part of the Western Union, for the pur- 
pose of conferring with the “Committee of 
Twenty-seven” to see if all interests concerned 
could not be brought into harmony. The fail- 
ure of the “Committee of Twenty-seven” to 
secure any harmonious action, of course, re- 
sulted in throwing the conference committees 
of the Western Union and the National Asso- 
ciation upon their own resources. 

Some substantial results were accomplished 
in the matter of legislation upon the broker- 
age question. The stand taken by the National 
Association at Milwaukee and subsequently en- 
acted by the Western Union was virtually the 
outcome of the conferences between the man- 
agers and agents. In the matter of state legis- 
lation substantial agreements were reached, 
particularly as regards Missouri. Two 
obstacles subsequently developed which tended 
to neutralize the efforts of the conference com- 
mittees; one was the fact that the committee 
on the part of the agents was unable to demon- 
strate that the National or state associations 
were capable of restraining their members on 
matters of state legislation affecting the inter- 
ests of the companies; on the other hand, the 
company managers did not in every instance 
show a disposition to stand back of the action 
taken by their conference committee. This was 
particularly true in regard to Missouri. 

From the standpoint of the company man- 
agers, it is stated that the conference committee 
of the Western Union dissolved because it had 








no one to confer with. It found that the Na 
tional Association had no control over the 
state associations and that the state associations 
had no control over their individual members 
One of the most obnoxious bills to the com 
panies has been that introduced in Illinois by 
the secretary of the National Association upon 
his own responsibility. It is held that if the 
officials of the National Association are will 
ing to engage in efforts of this kind without 
conference with their own association, it goes 
without saying that it is useless for the com 
panies to enter into a conference with the 
agents. The company managers profoundly 
regret that the National Association has not 
the strength to enforce some definite policy in 
regard to state legislation. Under the circum 
stances, every local agent, wherever situated, 
seems to be at liberty to introduce adverse 
measures which gain the prestige—if not in 
fact, in name—of having the endorsement of 
the state associations 


On the other hand the representatives of the 
National Association have gained the impres 
sion that the conference committee of the 
Western Union was appointed less for the 
purpose of conference than of dictation and 
that the committee has dissolved because it 
has been disappointed in not bringing the 
agency associations into line in this respect 
While the representatives of the National As 
sociation do not deny that much difficulty has 
been met in controlling the state associations, 
as well as the action of the national conven 
tion, yet they contend it is equally true that the 
conference committee of the Western Union 
has not been able to hold that body in line 
upon certain agreed lines of policy. 


The agents point out that while these diffi 
culties have been met and do stand in the way 
of effective co-operation, yet they have not 
taken hasty action in summarily dissolving a 
committee which was originally appointed 
the suggestion of the Western Union. It is 
also felt by the agents that the conference 
committee has been disappointed because the 
National Association does not take a more pro 
nounced stand upon the question of “annexes” 
and single agencies. It is also felt that the 
Western Union has been somewhat too insist 
ent in requiring that the agency associations 
should endorse the legislation of the Union and 
help to make it effective. 

While it has been announced that the con 
ference committee of the Western Union has 
been dissolved, it can be announced on the 
very best authority that the committee still 
stands ready to act and can be called into be 
ing upon a day’s notice should anything arise 
concerning which conference would be profit 
able. The general feeling is, on the part of 
those who take a disinterested view of the sit 
uation, that fault lies upon both sides and that 
the conference idea between the two interests, 
while it has received a setback, has by no means 
been permanently disabled. It is felt that it is 
merely a question of time when harmonious 
relations between the Western Union and the 
National Association will be re-established and 
that existing conditions which stand in the way 
of effective conference and co-operation will, 
in a very large degree, be removed. 


at 


For many years the interests of the compa 
nies and agents have been gradually growing 
apart, but the organization of the National As 
sociation, while it grew out of this fact, has 
tended more and more to bring the two inter- 
ests into closer harmony. The agency move 
ment is still young and its strength by no 
means fully developed. It is recognized, how- 
ever, as only a question of time when the Na 
tional and state organizations will become 
powerful factors in the business. In the mean- 
time it is felt that while many company man- 
agers have thought it was for their interests 
to discourage the agency movement—which 
position, however, has only tended to cement 
more strongly the associated interests of the 
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local agents—the companies, will, as a matter 
of fact, their own interests by viewing 
the agency movement in a broad light and pur- 
suing a policy of concession rather than dicta- 
opposition. It is held that conference 
between the two interests will never be success- 


serve 


tion or 


ful until both sides recognize that concessions 
must be made in order to secure harmony of 
action and to promote the best interests of the 
business as a whole. 


++ ++ 


FIRE LOSSES FOR MARCH. 


The Journal of Commerce and Commercial 
Bulletin, says: 
“The fire loss for the United States and 


Canada for the month of March, as compiled 
from our daily records, shows a total of $15,- 
306,250. The following comparative table will 
show the losses by months during the first 
quarter of 1899, 1900 and 1901. The figures 
for the first three months of this year compare 
as follows with the same period in 1899 and 


1900: 
1899. 1900. 1901. 
January $10,718,000 $11,755,300 $16,574,950 
February . 18,469,000 15,427,000 13,992,000 
March . 11,493,000 13,349,200 15,136,259 
Total _.. $40,680,000 $40,531,500 $45,603,2 
‘The burning of the handsome Hotel Tet. 


ferson at Richmond, Va., from an electric light 
wire has again directed the attention of un- 
derwriters to the electric hazard, which is cost- 
ing them millions of dollars annually. There 
is a feeling that the requirements as to electric 
installations should be made much more rigid 
and that any equipments which are not new 
and standard should be made the subiect of an 
additional charge in calling rates. There is a 
well-regarded suspicion that many une xplained 
fires resulting in the toal destruction of large 
establishments are really due to electricity.’ 
++ ++ 
LOSSES DUE TO ELECTRICITY 

President Alfred James of the Northwest 
ern National charges that increased fire losses, 
which all are suffering, 
undoubtedly due “The present 
uses of electricity,” M “have in- 
creased fire losses in the United States in the 
past five years 25 per cent, and the companies 
doing business in this country will be com- 
pelled to advance rates to meet this new 
phase of fire or retire from the field 
thing or the other.” Mr. James expects 
1901 will be the culminating year in fire 


from companies are 
to electricity. 


r. James says, 


loss 
one 
that 


losses. 
+ + 


PROTECTING ITSELF BY BRACES. 

National Bank 
near La Salle, is protecting it 
self from fire in 


The 
Monroe street, 


Chicago building on 


surrounding 
that 


structures by 
The 


rises the 


bracing the walls tower above it 


building is low, and above it 
Hampshire block, 
ings. The great the bank building 
would undoubtedly come by walls falling 
through its expensive glass roof, and to fur- 
nish the best possible protection all these 
surrounding walls have been securely braced 
by steel supports. It is the most expensive 
piece of work of its character in Chicago, and 
has consequently attracted the notice of in- 
surance men. 


new 
Calumet and other build 


loss to 


++ + 
COFRAN WILL CONTINUE CHAIRMAN 

John W. G. Cofran of the Hartford 
continue as chairman of the governing com 

mittee of the Union until after the special 
meeting in Niagara Falls, June 5. He was de 

sirous of retiring from the chairmanship, 


will 


and 
so expressed himself at a recent meeting of 
the committee, but because of the protest of 
the members decided to remain in the position 
The plan was to make Manager J. H. Lenehan 
of the Phenix of Brooklyn, chairman. Mr 
Lenehan is well qualified, and no one had 
any specific objections to him, but the ad 
visability of Mr. Cofran’s continuing was made 
so manifest that he sunk his personal feelings 
to the will of the members. 

After being guarded with so much jealousy 
the mercantile schedule has at last made its 
appearance. It was heralded in many of its 





details by the newspapers before being re- 
ceived by members. Most of the work on the 
schedule was done by an inspector of the San 
Francisco Board, a personal friend of Chair 
man Cofran, although the final work has been 
in charge of Howard P. Gray, former manager 
of the Hanover. All of the inspectors in the 
western field, including those employed by the 
Union and independent men, have been given 
a chance to tell what they thought of it. In 
some cases the results were not entirely sat- 
isfactory, but enough leeway is given in the 
schedule to overcome these inconsistencies. 
The criticism made is that the new schedule 
too closely follows the “Universal Mercantile 
Schedule.” 
++ eo 


SYNDICATE OF CONTINENTAL COMPANIES. 


Managing fire underwriters claim to see the 
Continental’s hand in the organization of new 
companies and the changing control of some 
of the older institutions. It is known that 
Mr. Evans, vice-president of the Continental, 
is a stockholder in the reorganized Eagle of 
New York, but he publicly states, and the 
statement is to be believed, the Continental, 
company, will have no interest in the 
management. Still, it would not be beyond 
the bounds of reason to infer that the Eagle 
would be operated on lines similar to those 
followed by the Continental. Edward Meinrel, 
the new secretary of the Eagle, is an old Con- 
tinental man, and the new president of the 
Eagle is a nephew of President Moore of the 
former company. 

The National Union Fire of Pittsburg is 
another company that, it is inferred, will be 
closely allied to Continental principles. It is 
a widely recognized fact that company inter 


as a 


ests are being more closely drawn, and _ it 
would not be strange if the Continental or 
any other company contracted alliances that 


might prove useful in case of any strong and 
open fight. Secretary E. E. Cole of the Na 
tional Union was special agent of the Con- 
tinental in western Pennsylvania and West 
Virginia, and J. W. Arrott, president, is local 
agent of the Continental in Pittsburg. 





Earts.—William A. Earls, one of the chief 
examiners in the western department of the 
JEtna, will wed Miss Elsie Louise Gallagher, 
ro aed of Thos. E. Gallagher of Keeler & 


Gallagher, general agents of the 7Etna, April 
25, at Holy Angels Church, Cincinnati. Mr. 
Earls formerly resided at Dansville, N. Y.., 


which was also the home of Mr. Gallagher 
family. He began his insurance 
the home office of the Continental 
a year ago entered the service of the A*tna at 
the western branch. Mr. Earls is a young 
man of superior ability and is regarded as one 
who will be heard from in years to come. The 
young lady who will plight her troth with him 
is graced with many charms of character and 
personality. She is endeared to her friends on 
account of that delicate refinement, vivacity and 
wholesome play of good nature which she 
possesses in abundance, added to that warm 
sympathy which makes her qualities of heart 
predominant. The Gallagher home is rich in 
its unaffected hospitality and good cheer and 
the bride who will go therefrom will carry 
this self-same spirit. 


and 
career at 
and over 
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WEST VIRGINIA RESULTS FOR 1900. 


Marked Increase in Premiums—Loss Ratio 
Heavy - What the Companies Are Do- 
ing Comparative Record. 





The West Virginia fire returns for 1900 < 
published below, in advance of the state chr 
tor’s report, which will probably be issued lat: 
in May. The Standard of Wheeling, which 
writes about $15,000 in premiums in the State 
and one or two other companies have not yet 
reported, but the general results are practically 
established by the figures given 


Premium Increase and Loss Ratio. 


That West Virginia is a rapidly developing 
State is shown by the marked increase Pe fir¢ 
premiums for the past year. At least $21,000 
should be added to the total pr wha given 
for 1900, to cover those not reported, which 
would make the figures about $815,000, an in 
crease of $150,000 over the year before, with 
an average loss ratio for 1900 of about 64 pet 
cent. This is the highest loss ratio the State 
has had for many years. The record for three 
years previous to 1900 was as follows: 





Loss 

Prems. Losses. ratio 

MEY sGhacvbeackdevasoces<s2e $609,588 $348,597 57 
DY ‘bidchiwddedsspeetwikueees 635,107 48 
EE inéidenabetonsupmcaiiins 665,424 393:; 516 59 


Conditions in the State. 


The current year will probably show much 
improvement over 1900. The rerating of the 
State under the Cochran system has been un 
der way for about six months, and with two 
men now at work the rating will be rapidly 
completed. The resident agents law recently 
passed will become effective May 16, ninety 
days from passage, and will be the means of 
further increasing the premiums written in the 
State. 

Company Increases. 


Among the companies which are increasing 
their business in the State may be noted the 
Aachen & Munich, which increases it premiums 
from $598 to $11,387; the German-American, 
with $20,014, an increase of $7,500; the Home 
with $4,500 increase and a total of $20,019 
The Manhattan’s premiums increase from $5 
838 to $15,357, but the losses are not given: the 
National of Ireland advances from $1,381 to 
$15,357; the Niagara goes from $0,000 to $14, 
000; the Pheenix of England leads in the State. 
with premiums of $70,254, an increase of nearly 
$30,000, the Phoenix having reinsured the Pea 
body of Wheeling late in the year 1899. The 
Sun of England advances its premiums from 
$3,358 to $11,475; the Virginia F. and M 
makes a good record with an increase of about 
$10,000, landing with $26,727, and the Western 
of Toronto increases about $5,000, with pre 
miums of $11,724. 


Company Loss Records. 


The German of Wheeling held up its good 
record with a loss ratio of only 15.7 per cent on 
premiums of $27,647. The Franklin of Wheel 
ing. which came next to the Phcenix of Eng 
land in. volume of premiums with $33.480, did 
well, with a loss ratio of 47.4; the Virginia 
Fire and Marine went up from thirteenth to 
fourth place in premium rank, with a loss 
ratio of 41.2. The Phceenix of Hartford had the 
lowest loss ratio of the companies writing 
over $10,000, its record being 11.3 per cent on 
$14,380. The National of Ireland also made 
a good record with a loss ratio of 21 per cent 
on $15,357 premiums. 

The heaviest losers were the Virginia State, 
with a loss ratio of 118 per cent on $17.333 pre 
miums, the Royal, with premiums of $18,727 
and loss ratio 110 per cent; the Orient, with 
$18,400 premiums and 96 per cent losses, and 
the Scottish Union, with a loss ratio of 93.4 
per cent on premiums of $23,927. 

Results of the Leaders 


record of 
$20,000 in pre 


shows the 
than 


The following table 
companies writing more 


miums, with premium rank for two years. The 
figures of the Hartford include the New York 
Underwriters Agency: 

Rank, Rank, Loss 
1899. Company 19. Prems. Loss. ratio 
1 Pheenix. Eng. . i $7 % 5s 
2 Franklin, W. Va. 5 

4 German, W. Va. 

13 Virginia F. & M. 

SO eae 

3 Scottish U. & N. 

8 B desadhls, dedecsee jtia 
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Rank, Lark, Loss | 
1899. Company. 1900. Prems, Loss. ratio. | 
11 Hamburg-Bremen ..... -» 8 21,129 10,774 3.9 
“44 Continental ........ ......9 @WG@% IUL3a8 S42 i 
i By RR ee ..10 20,019 3,770 68.7 | 
21 Ger.-Amer., N. Y ---ll 20,014 10,546 52. 


Comparative R. cord. 

Following is the record of 

losses for 1900 in comparative 
results for 1899: 


premiums and 
form with the 
Prems., Prems. 


19h). 1899. 
..$11,387 $ 598 







Aachen & Munich 
4Dtna ‘ ae 
Agricultural 


Caledonian 
Cal.-Amer. Pr 
Citizens, N. Y. 
Colonial .... 
Com'l. Union 
Continental 
Cooper 

Delaware 








Equitable F. & M 
Fire Assn. .. 
Firemans Fund 


Firemens, Md. 
Firemens, N. J. 
Franklin, W. Va. 


Franklin, Pa. | 
Georgia Home | 
German All. | 


Ger.-Amer., N. Y. 
Ger.-Amer., Pa. 
German, W. Va. 
Germania, N. Y. 
Glens Falls 
Greenwich ah 
Hamburg-Brem. 
Hanover 
Hartford 
Helvetia 

Home, N. Y 
Imperial 
Indemnity 

Ins. Co., N. 
Kanawha 
Lancashire 





Lion ; ‘ 2. 
L & L. & G. i 

London . v, 

Lon. & Lan. 0 ars 
Magdeburg oe 
Manchester . . 3,2 P | 
Manhattan iv, 072 5, , 2,776 | 
Merchants, N. J. 8,411 8,008 4,446 3,305 | 
Mil. Mech. .. 3,0% 7,302 3.559 1,900 
Minn. F & M sedan : 4.861 1.816 | 
Natl., Ireland 15,357 1,381 3,457 

Natl. Standard 3 

Netherlands 

Niagara as 

x Be BS Ms coe 

Northern ...... 

MOPWalk ...::. - 

Norwich Union 


Pennsylvania 
Phenix, N : 


Phenix, Conn. 
Phenix. Eng. 
Prov. Wash. 
Pruss. Natl. 
Queen ........ 
Reading 
Reliance ...... 


Seottish Un. 








Security. Conn. .... 

Standard, W. Va. 

Sun, Eng. . 

“GR, bacsécesaa . 

OO eae 417 1,196 297 | 
MOG, Fs. cnsses 795 | 
Union, Eng. ........ 2.967 2,987 3,525 | 
United States 9,287 6,984 7,302 

Victoria ..... -_ 189 aan’) patos 

Virginia F. & M 16,858 11,033 15,293 

Virginia State ...... 21.820 ,473 22,572 

Washington, 0. a aa 

Westchester ...... 4,248 3,246 1.174 

Ween, CaM. ...0csve 6,654 4.096 3.911 





Williamsburg City 





Totals $794,432 





COCHRAN SYSTEM INTERESTING CINCINNATI 

The Cochran rating svstem is just now the | 
leading topic of conversation among Cincinnati 
agents. During the past week a number of 
companies have written their agents advising 
them of their desire to have the system adopted. 
Some of these letters are very decided in tone, 
while others simply state the action of the 
Western Union at the recent meeting. and more 
in the nature of requests than instructions. 

Some opposition to the system has developed 
but probably 75 per cent of the agents either 
express themselves as in favor of the new plan 
or willing to have it adopted. 

Thursday is the day for the regular meet- 
ing of the board, and if a quorum is present 
the Cochran system will be discussed. though 
no action will likely be taken at that time 

The committee which had the new 
mercantile schedule in charge will be ready to 
report at that time, but some of the members 
are of the opinion that they should hold back 


has 


awaiting further developments in the propo- 
sition to have Mr. Cochran take charge of the 
rating. 

After the board holds a meeting more definite 
conclusions can be reached as to the attitude 
of the various agencies. 

+ a 
NEW PARTNERSHIP AT CLEVELAND 

Walter James of Cleveland has formed a 
partnership with A. W. 
known general 


Parsons, the well 


and local agent. They will 
have the sole agency of the Hanover, in addi 
tion to the other companies, the agencies of the 
Hanover with Mitchell & Co. and J. L. Rice & 
Co. having been discontinued. 
+ +. 
NEW TRIAL SOUGHT IN THOMAS CASE 


The companies interested in the W. W 
Thomas cases at Cincinnati are now waiting 
for the next move, if there is to be om 


Thomas has asked for a new trial in the suit 
against the St. Paul F. & M., in which a ver- 
dict was returned for the company. Attorneys 
Coffey and Robertson for Thomas alleged that 
the verdict was not sustained by the facts and 
was contrary to law, and that the special in 
terrogations submitted to the 
immaterial points. 

The companies are well satisfied with th 
present status of the case. 


jury were on 





ADJUSTMENT OF REED BROS.’ LOSS. 


Settlement Effected at Cleveland Last Friday 
Companies Which Denied Liability 
Held to Contribute. 


The big millinery loss of Reed Bros. & C 
of Cleveland, which has attracted so much at 
tention because of the uncertainty regarding 
certain insurance alleged to have been bound 
and the double lines of a number of companies 
was adjusted at Cleveland last Friday on th 
basis of $290,000 loss. The $11,000 insurance 
in dispute, alleged to have been bound befor: 
the fire, was held to contribute and if it is not 
paid the companies will be sued for their pri 
portion. 

The settlement originally offered by th« 
panies was $247,000, but as was stated last 
week, the assured made up and filed proofs of 
loss claiming a total loss of $358.590; now 
they agree to take $290,000, 
will be made on that basis. 

The total insurance as per schedule in former 
proofs, including the $11,000 in dispute, is 
$327,900, hence the companies will get a sal 
vage. 


com- 


and new proofs 





COLUMBUS AGENCY CHANGES 
F. C. McElroy, one of the leading agents 
of Columbus, whose office is the headquarters 


for a number of specials, has unionized. The 
non-union companies represented were the 
New Hampshire, Union of Philadelphia and 
the Ohio, Richland and Western Mutuals 


The New Hampshire goes to Shedd & Pem- 
broke in exchange for the Norwich Union 

DP). E. Julian, special agent for the Union, 
who has had his office with Mr. McElroy, wil! 
also act as local agent for his own company 
and the three mutuals. 

BOLD SCHEME OF RETIRING STATE AUDITOR 

Latelle M. La Follette, the would-be-foxy 
ex-auditor of West Virginia, before he retired 
from office on March 4, not satisfied with his 
bountiful covering his 
term of four years, sought to further stuff his 


accumulation of fees 
pockets by turning a trick on the companies 
and his successor in office. 

In West Virginia the auditor gets a fee of 
$5 for each agent’s license issued, and the law 
is construed to require a license for each 
member of a firm, or solicitor. These licenses 
are generally issued in January and February 
but some companies do not get their lists in 
until March. The law also requires that the 
companies publish their annual statements. as 


I! 


certified to the auditor, in a newspaper of gen- 
eral circulation, published in the State, a copy 
of which must be filed in each 
which the company does business 
La Follette, 


county in 


in his greed for more fees, con- 





ceived a scheme whereby he thought to make 
happy the closing days of his reign by an 
influx of company shekels. He prepared and 
sent to all the companies a letter telling them 
that the department would issue on March 1 
an insurance directory, wh would contain 
the statutory form of annual statement of each 
ompany authorized, the names of attorneys to 
accept service, a list of all agents authorized 
n the State, their postoffice addresses, ete 
Chis directory was to be filed in the office of 
the circuit clerk of each county, and sent to all 
state, county and district offices in the State 
and to all whose names e on the mailing 
list of the office. To quote from Mr. La Fol 
lette’s letter: 

It is important that the organization of your 
lorce Of agents employed in the State be com 
pleted as soon as can be and licenses for the 
same obtained. For the prompt execution of 


this work it is statements 
and statistical matter be furnished the printer 
by this office not later than February 22. The 
names of agents will ided the printer as 


necessary that the 





fast as they are received, but this list must 
also be closed on or before March 1. It is in 
tended that the filing of this publication in 
the office of the circuit court of each county 
shall answer the requirements referred to in 
Section 3 of Chapter 34 of the insurance law.’ 

Section 3 of Chapter 34 requires the publica- 
tion in and filing of newspaper, and it is 


very plain that the filing of a directory would 


tt be in compliance with the law 
rhe auditor hoped by this hoax to get all of 
the fees usual to the early part of the year be- 
ore retiring from office. and no doubt suc 
ceeded in beguiling some of the companies 


directory was published. 


OHIO AND WEST VIRGINIA NOTES. 
Leorg U | ] 
lowa for the 


Marvin, who has been traveling in 
Manhattat will the 


for the company 


take Ohio 
ield 

The Scottish Union and National has discon- 
tinued all agencies in West Virginia except 
that of Joseph Emsheimer at Wheeling 


Giles K. Tinker, appointed special agent for 
the New York Fire for the New England 
and Middle States, will also cover Ohio 


I he rates at loledo 
siderable protest from the assured, 
agents believe everything will be 
adjusted in tim« 


new are causing con 
but t 


satisfactorily 


3ros., Fairmont, W. 
managers of the Fairmont Insurance Agency 
recently started at that place. All classes of 
insurance are handled 


3owles 


Va., are the 





It is not likely that the Sun of England will 
appoint a special agent for Ohio succeeding M. 
R. McGill, but will readjust the field to give 
Ohio to one of the present special agents 

The Imperial has suspended business at 
Dayton, because of the increase in hazard, by 
reason of the weakened condition of the water 
mains from electrolysis, and impairment of the 
fire department on account of lack of funds to 


employ sufficient number of firemen 


The district in the northern section of West 
Virginia embracing Moundsville, Sistersville, 
Fairmont and Morgantown is now covered by 
a stamping secretary. George J. Mathison of 
Wheeling fills the position, but Wheeling busi- 
ness does not go through the stamping office. 


E. M. Waller, who has conducted a large 
insurance agency at Ravenna, Ohio, has dis- 
posed of his agency and property interests 


there on account of ill health, and expects to 
remove with his family to the East. County 
Recorder F. W. Jones has purchased the in- 
surance business and residence of Mr. Waller 

The Newark Real Estate & Improvement 
Company has been incorporated with capital 
stock of $50,000, to do a real estate, loan and 


insurance business. The officers elected are 
as follows: President. John C. Brennan; vice- 
president, Warren S. Wiant; secretary and 


manager, Edward W. Grayton; treasurer, C 
H. Spencer. The company has headquarters 
at No. 14 North Park Place 
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UNDERWRITING IN MICHIGAN 


PROSPECTS FOR FIELD ORGANIZATION. 





Union Special Agents Believe that a Working 
Association Will Produce Beneficial 
Results in the State. 





The committee appointed to call a meeting 
of Michigan field men of union companies at 
Detroit next received favorable 


Tuesday have 


responses from almost all sources, and the 
prospects are bright for a good working basis. 
A constitution and by-laws are being drafted 
to be presented 

The attitude of Commissioner Barry in see- 
ing the benefits of an organization of field men 
It is likely he will be invited 
meetings if he cares to do so. 
State is in 
seems to be 


is commendable. 
to attend the 

While the 
there danger in 
less there is a united sentiment, 
ganization will crystallize. 

The field men of 
above the 


good condition, yet 
some 


which an or- 


parts un- 


Michigan, as a class, are 


average in intelligence and good 


sense. Companies need have no fear that any 
. é : » 
organization will transcend the bounds of the 


law. The leaders in the present movement are 


wide-awake men, but those who have the in- 
terest of the business at heart. 
Several specials who take a broad view of 


the situation will head a movement in the way 


of practical publicity and not allow the club 
to be a “star chamber” institution. By letting 
it be known that Commissioner Barry can at- 


meetings, and in handling the press in 


the field men need never fear 


tend the 
a frank manner, 
of their 


raise rates.” 


association being known as one “to 
It is to be hoped that the Michi 
gan men will make this a salient 
their operations, and thus be pioneers in the 
work of sensible publicity. It is stated that 
Chairman Livingston of the committee favors 
a plan of this character, and it will be a wise 


feature in 


move thus to eliminate the proverbial secrecy 
that usually attends sessions of insurance 
men 





DAVENPORT WANTS SOLE AGENCIES 
F. O. Davenport & Co 
their 


of Detroit have notified 
companies that they go on a sole agency 
basis on January 1 next, and will represent no 


company that has any other representation in 


the city. The firm has some companies with 
so the outcome will be awaited 
with interest. Under the rules of the Detroit 
Club companies are limited to four agencies. 
There has been considerable agitation to reduce 
the limit to two offices, but no action has been 


taken. 


other agencies, 


- ~ 
LOSSES AT DETROIT. 
Fire underwriters are at a loss to account for 
the succession of large fires that have occurred 
at Detroit in the last two or three years. That 
city has been a sinkhole for most of the com- 
notwith- 
standing the fact that some of the largest losses 
have been borne by mutuals. Detroit has one of 
the best fire departments in the 
excellent water service, but still what is usually 
considered the most desirable business suffers 
the largest losses. It is a saying among De- 
troit agents that “it is the best business that 
burns,” while one manager declared in despair 
that he was going to put everything in Detroit 
on his prohibited list, except special hazards. 


panies writing a general business, 


country and 


MICHIGAN FIRE APPOINTMENTS. 
The following are recent Michigan appoint- 
ments : 
American, N. J.—J. S. Lane, Hartland 
Caledonian—Welton & Eckles, Port Huron 


Continental—D. W. Lee, Burr Oak. 
Delaware—Chester L. Benedict, Port Huron 


Erie—Zina P. King, Ann Arbor; Geo. E. Newall 
& Son, Flint; H. L. Strong, Lapeer: W. G. Titus, 
Lansing; W. B. Hawkins, Saginaw 

Eureka, Ohio—Louis J. Fletcher, Niles: Clinton 


Cook, Reading 
Glens Falls—Daniel Rowen, 
Greenwich—A. FE 


Detroit 
Barstow, Ithaca 








Hartford—O. D. 
Sprinkle, Eaton 
Rapids. 

London & Lancashire 

Mereantile—Ora J. 


Tiffany, 


Bellaire; Clyde A. 
Rapids; 


Heath & Byrne, Grand 


Isaac Marselje, 
Graves, Jackson. 


Holland. 


Milwaukee Fire—Blom, Moulton & Leveque, Me- 
nominee. 
National, Conn.—Jobn W. Knight, Grass Lake. 


Norwich Union—M. R. 
Jameson, Marine City. 

Northern, Eng.—H, T. Cook, South Haven. 

Orient—Simonds & Corell, Niles. 

Reliance—Chester L. Benedict, Port Huron. 

Royal—C. J. Cummings, South Lyons. 

, Westchester Chas. S. Whitney, Adrian: 


Salter, Ithaca; E. 38S 


Wm. EF. 





each, Howell: Juan MeKeyes, Lawton; John 
i ivis. Monroe: F. D. Riche irdson, Reese; Henry 
Roehrig, Wyandotte. 

Williamsburg City—R. N. Adams & Son, Sault 


Ste. Marie, 





MUTUALS CAUGHT ON DETROIT LOSS. 





Several Companies Are Not Admitted to the 
State Belonging to the Syndicate Oper- 
ated by Robert Jardine. 





loss of the American Radiator 
attracted much attention from stock 
fact that the risk has 
for years been carried by the New 
Mutuals and their Chicago consorts, 


by Robert Jardine 


The Detroit 
Company 
interests, because of the f 
England 
operated 
of Chicago. It is under- 
stood that the American Radiator carries all 
of its insurance with the mutuals. The De- 
troit loss is closely estimated at $150,000. The 
insurance covering the plant is twice that sum, 
but repeated efforts to secure a list have been 
unavailing. 

A. P. Redfield of Chicago is adjusting the 
loss for the companies. He is now formally 
connected with the mutuals. The mutuals are 
not entered in Michigan, probably on account 
of the high taxes required under the state laws. 


lhe Protection of Chicago is the only com- 
pany admitted. Other companies in the Jar- 
dine agency are the Mill Owners of Chicago, 


Cotton & Woolen of Boston, Industrial of Bos- 
ton, Keystone of Philadelphia, Manton of 
Philadelphia, Mercantile of Providence, Phila- 
delphia Manufacturers and Rubber Manufac- 
turers. All are caught in the fire for maxi 
mum lines, so it is stated. 
was not equipped. 


The radiator plan: 
It is now learned that the 
New England Mutuals are writing quite a bit 
of unequipped property in various sections of 
the western field 


Warpte.—H. M. Wardle. 
agent of the Lancashire, 
western office, knowing full well that stepping 
trom the elevator as the genial S. A. enters 
the, Continental Bank building will be “Wil- 
lie’ Brown, the reinsurance clerk, officially 
announcing the sale of the Lancashire to the 
Royal. Several years ago Mr. Wardle was 
in the field with P. A. Montgomery and the 
Western Manufacturers Mutual. He came to 
the home office, then in the Continental Bank 
building, and emerging from the elevator was 
“Willie” Brown, then the office boy. 

“How are affairs upstairs?” asked the buoy- 
ant field man. y 

“You are reinsured,” replied the boy. 

“In what?” inquired crestfallen Wardle. 

“In the Mutual Fire of New York,” was the 
response. 

Wardle returned to the field, and two years 
later came back to his manager’s office. Out 
from the elevator came “Willie” Brown. 

“Well, how is the gang?” again chanted the 
Michigan songster. 


Michigan state 
fears to return to his 


“You are reinsured,” was the laconic re- 
sponse. 

“In what?” asked Wardle, shaking like an 
aspen. 


“In the Lancashire,” said Brown. 

The other day B. T. Duffey. Michigan 
special agent of the Royal, got the Chicago 
dailies before Wardle announcing the Royal- 
Lancashire deal. He wired Wardle as fol- 


lows: “Report at Detroit Saturday to have 
expense account audited and receive instruc- 
tions.” 


Wardle read the wire, 
“Willie” Brown, now the reinsurance clerk 
of the Lancashire, issuing from the Conti- 
nental Bank building elevator, and in the same 
old way saying, “You are reinsured.” 


and had visions of 


M. R. Salter of 
agency at that place 


Ithaca has started a local 


“ILLINOIS STATE TOPICS. 


RELATIONSHIP OF THREE MEASURES. 














| Official Statement Showing Connection of Resi- 
dent Agency, Reinsurance and Surplus 
| Line Laws as Applied to Illinois. 


Illinois is 
from 


Legislation in attracting consid- 


erable attention local agents and com 
From the present outlook but few of 
the bills will be recommended. 
line bill” 

Many 
significance of this measure, 
with the 


-pamnies. 
but the “surplus 
has a good chance. 

local agents do not understand the 
and its connection 
resident agent and reinsurance laws 
A prominent member of the legislative commit- 
tee of the Illinots Local Agents 
taken the trouble to mak 
the “surplus line bill,” 
“anti-piracy 


\ssociation has 
e a full explanation of 
which he terms an 
bill.” and shows its relationship 
| to the two existing laws, as follows: 
au 

‘The connection between the resident agents’ 
law, and the reinsurance law, and surplus line 
bill, is a very close one. The first two bills 
were passed by the efforts of the local agents 
| in Illinois. The third one is prepared by, and 
| has the endorsement of the Illinois Local 
Agents Association. In order to make the 
situation perfectly clear, the following state- 


ment of facts is laid before you: 

“A few eastern brokers, particularly in the 
city of New York, have built up an enormous 
income, estimated at $75,000 a year in many 


cases. They have done this not on business they 
can secure in the city ot New York and vicin- 


ity, by any means; but by preying on business 


outside of New York. including the State of 
Illinois, ‘where they toil not, neither do they 
spin.’ 

in the past these big eastern brokers paid 


no taxes, and scooped in large amounts ot in- 
surance by various tricks and methods. Their 
first scheme was to get companies to write 
business for them on what were called sched 
ules, wherein an average rate would be paid on 
some property located at a number of different 
places. When the schedules were applied it 
was invariably found the rates in Illinois were 
cut. That is, the schedule rate on the entire 
property would be much lower on_ specific 
property in the State of Illinois as described in 
the policy. The brokers in New York and 
eastern cities were not the only ones that would 
do this trick. Local agents in St. Louis wrote 
in Illinois regardless of rate or anything else, 
and same was true of Milwaukee and other 
adjoining cities, where corporations or citizens 
owned property, or were interested in property 
located in Illinois. The local agents of this 
State secured the passage of a resident agent 
law. which compelled every company that had 
a license to do business in Illinois, to write 
its policies in Illinois through the resident 
agent, and pay taxes on same. Thus was shut 
off very considerable amount of this overhead 
writing, and this resident agent law being 
adopted by several States (a few companies 
having had their licenses revoked once or twice 
for disobeying it), it became known to the 
brokers in the East, who cultivated company 
officials who would pay more commission than 
agents for business placed by persons out- 
side of Illinois, or else write it at less rate 
than the local agent could obtain. This brought 
that class of competition between the outside 
brokers and Illinois agents pretty near to an 
end. This niovement did not originate in the 
city of Chicago. It was passed by the efforts 
of agents outside the city of Chicago. 


to the reinsurance law. It 
developed that when these outside brokers 
found their method of stealing Illinois busi- 
ness from agents who were legitimately entitled 


“Next we come 


to it was headed off, they tried a new scheme. 
They secured the agencies for a number of 
States, including Illinois, of certain foreign 


companies, and then these foreign companies, 
through their intervention made contracts with 
other foreign companies, that is, companies 
that had no agencies in the United States at 
all, to simultaneously assume a great bulk of 
the risk taken by the represented companies, 
| and still stole Illinois risks from Illinois agents. 
“So the next move of the local agents of 
was to 





Illinois (this time mostly in Chicago) 





/ 


— 
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secure the present reinsurance law, requiring 
all companies having a license in Illinois to 
obligate themselves to reinsure in companies 
that also had a license in Illinois, under pen- 
alty of revocation of license. This last move 
worked safely to the advantage of Illinois 
agents for a short time. But, we are again 
confronted with ‘Mr. Eastern Broker’ in an- 
other shape. Those people as long as they 
can get shekels that belong to us are going 
to exhaust every expedient that their fertile in- 
genuity, and deep (and as yet unfilled) pockets 
can suggest. 

“They have secured for the United States the 
exclusive writing capacity of a large number 
of unrepresented companies, which they operate 
outside of the State of New York or Massa- 
chusetts. But in the State of New York and 
Massachusetts they have the benefit of laws 
which enable them, whenever property 
owner makes affidavit that he has exhausted 
insurance facilities of regularly licensed com- 
panies, to place business in those companies 
by paying license in the large cities of $200, 
and in the small cities of $25, and a gross tax 
to the State on premiums similar to 
paid by represented companies 


those 


now sending several circulars 
and various solicitations to owners of large 
risks, with the expectation of getting their 
orders. To quote an old saying, ‘Lives there 
a man with soul so dead, who never to him 
self has said, this is my own, my native land.’ 
Here in Illinois if we don’t stand up for our 
own rights we must not expect this set of un- 
scrupulous brokers, some of whom pose under 

the guise of company managers, to do poe 
for us. They have a long, sharp knife out, 
which will cut our vitals out at every trip, and 
it behooves us to match them again. This 
time we are trying to do it through the bill be- 
fore the House and Senate, similar to the a 
that these persons got through New York and 
Massachusetts Legislatures, allowing any insur- 


“They are 


ance agent in the State of Illinois who will 
pay $200 license to the city of Chicago, or 
other large city. or $25 in any county of less 
than 100,000 population. to do business with 
these outside companies 

‘The agents of Illinois, big and little, union 
and non-union, are members of our Local 
Agents Association. We have common inter- 
ests. We cannot accomplish everything. We 


cannot agree on everything. but we have agreed 
on this bill. 

“We ask your efforts to get it passed. Sena- 
tor Milchrist, who has introduced it in the 
Senate, is one of the brightest and most honest 
and intelligent members of the Legislature. It 
has been introduced into the House by two 
different members, through lack of information 
that it had already been introduced by one 
party. It was first introduced by Representa- 
tive Pool, and also by Representative Spiegel 
of the Fifth District. 

“There are very many risks in the State of 
Illinois, part of the insurance of which goes 
outside of the State, because it cannot be ob- 
tained in the State 

“All those interested are asked to help pass 
the bill. Our legislative days are gliding 
swiftly by. and soon they will be over. ‘We 
are after the eastern brokers in. full cry, and 
will soon drive them to cover. 





RATE DEVIATIONS AT SPRINGFIELD. 

Companies are notified that the line of the 
Springfield Electric Light and Power Ccm- 
pany written at flat $1.50, whereas 
the rate is $1.50 on building and $1.75 on con- 
tents. Effort is being made to find what com- 
panies are on at the flat figure. 

The Ide & Sons’ machine shop and foundry 
line was renewed March 17. blanketing con- 
tents of machine shop and foundry. This is 
also in violation of State Board instructions, 


+ o 
BOTH SIDES SUBMITTED BRIEFS. 

The court has the briefs of both sides in the 
7Etna Fire case at Springfield, Ill. As will be 
remembered, A. J. Firestone filed a man- 
damus to compel Superintendent Van Cleave to 
revoke the company’s The A£tna, at its 
request, was made a party in the suit. The in- 
surance superintendent and Aé£tna filed a peti- 
tion for demurrer. Each side was then asked 
to prepare briefs. H. H. Klayer’s attorney, 
Mr. Firestone, did not file the papers within 


has been 


license. 





the prescribed time, but they were received by | 
the court, who is now considering whether he | 
will sustain the demurrer. 

- - 


SITUATION AT CHARLESTON 
Affairs at Charleston are in bad shape, 
agents seem to be disregarding rates and prac 
The State Board 
panies to co-operate in 


and 


tices. has requested com 


instructing their local 


agents to join the local board and obey its 
mandates. An effort will be made to reor 
ganize the local board, and District Chairman 


Louis R. Noble of the Scottish Union will go 
there about May 1 to try to get affairs in 
shape 

++ ++ 


STATE BOARD AND GOVERNING COMMITTEE 
of the Illinois State 


with the 


A committee Board was 


in conference governing committee of 


the Union yesterday in regard to the rela- 
tions between the two organizations. Some 
managers have felt that the State Board was 


taking too much authority, pointing to the 
action last summer when it was making treaties 
with the Illinois Field Club, and again to its 
recent action as to rates in fourth class towns. 

The governing committee desired to define the 
bounds in which the State 
The members of the 
where important 
sanction of the 
be gotten 
rassment 


Board must move. 
committee stated that 
taken, the 
governing committee must first 

Attention was called to the embar 
that had 
authorized movements 


action was to be 


account of un 


arisen on 


ILLINOIS NOLES. 


A fire marshal bill has been introduced in 
the Illinois legislature 

A committee from the Illinois State Board 
visited Waukegan this week 

Coles Brothers of Morris, Ill., have sold 
their agency to Pettys & Helliker 

The Halliday Hotel at Cairo has been writ 


ten for a term of three years in violation of 
State Board rules, An attempt is being made to 
ascertain the names of offending companies. 


George E. Pierce of Belvidere won the first 
prize offered by the Forest City of Rockford 
to spur its agents during the first quarter of 
1901. The prizes were $60, $40 and $20. 





MISCELLANEOUS NOTES. 


E. C. Meinel, assistant United States man- 


ager of the Manchester, an old Continental 
man, takes the secretaryship of the Eagle of 
New York. 


The Interstate Fire Insurance Company has 
been organized for outside brokerage purposes, 
E. W. Davy is secretary and manager with 
offices at 189 La Salle street. 


Field men of the American Insurance Com- 
pany of Newark in the western department 
were the guests of Manager Charles Shel- 
don in Rockford recently and were given a 
banquet at the Nelson House. 


H. F. Crawford, special agent of the Dela- 
ware and Reliance, will hereafter give his at- 
tention solely to Ohio and West Virginia, re- 
linquishing Michigan to Special Agent Brooks, 
who also has Wisconsin and Minnesota. 


criticism has been made of the in- 
spectors of the Insurance Survey Bureau re- 
porting “steam pipes in contact” as a defect. 
It is noted that the Spring Butt Company’s 
fire in Chicago some days ago originated from 
this very cause. 


Some 


The International Globe Company, 415 Con- 
tinental a Bank building, Chicago, has 


out a very handy, complete and accurate “In- 
maeoetiondl Geographical Manual of the 
World.” Accompanying it is the “Interna- 
tional Globe,” printed back to back on cone 
sheet. It is simple in form and full of in- 
formation 

The Sea & Lake Insurance Company has 
been formally organized at Cleveland, with 
$500,000 capital stock. All the lake cities 
were represented at the meeting by vessel 


owners. F. J. Hecker of Detroit was elected 
president and R. R. Rhodes of Cleveland, 
vice-president. C. W. Eddy of Bay City and 
B. W. Parker of Detroit are among the di- 
rectors 


AMONG THE CASUALTY MEN. 


RESULTS OF CASUALTY COMPANIES. 








Premiums and Losses on Entire Business for 
1900, Also Loss and Expense Ratios 
for Same Year. 











rhe following table gives the premiums and 
losses of casualty and miscellaneous companies 
tor 1900, also expense and loss ratios as com 
piled from the Standard’s casualty chart: 
Exp Loss 
l’reminums, Losses. ratio. ratio 
Etna Life— 8 409 
pe ere $1,047,634 $431,284 
Health ...... vee : 58,725 22,258 
Etna Inde mnity- 64.3 52.1 
Fidelity and Surety 76,065 15,462 
Plate Glass ........ . 44,110 23,182 
Central Accident 62.9 32.7 
CS ars 169,873 2,211 
Health ........ - >, 1) 237 
Plate Glass ........ ; 35,072 16,278 
Employers Liability 34.3 52.7 
MCCHBORE 2 voccccs - 147,597 65,681 
Employers’ L iabilits 1,220,491 668,623 
Fidelity and Surety 22.066 9,974 
. 3,404 9 
Fidelity and C asui ulty D7.7 38.2 
Accident ... - L112 192,483 
Employers’ 1 iability oo 1,80 675.678 
Fidelity and Surety 29,751 
Burglary ...... 109,874 
Plate Glass 95,239 
Steam Koiler eee a6, S54 
Frankfort A:verican 51.5 38.8 
Accident ... ma er ; 3, Os 4 
Employers’ Liability... 117,641 45,234 
Plate Glass ...... ba 57,296 124 
Steam Boiler . 20,210 763 
Frankfort Marine 45.0 58.7 
Accident . os ; } 110.387 
employers’ Liability 92,976 
Plate Glass 1 r 24,41 
General Accident, Perth 49.5 39.6 
Accident ‘ 156,212 61,171 
Employers’ Liability.. 4 903 
Burglary ‘ 35,210 13,952 
London Guarantec 39.6 45.9 
Accident ae 171,775 11,282 
Employers’ Liability 739,279 319,359 
Fidelity and Surety . ; 2 
Maryland Casualty oA , 


Accident 
Employers’ 
Health 
Plate Glass .. 
Steam Boiler . 
Sprinkler 

National Surety 
Fidelity and Surety 


Liability 1, 














New Amsterdam 2.6 32.4 
Accident . 
Employers’ Lis ibility. 
Burglary ...... 
Ocean— 43.4 14.7 
Accident . 
Employ ers’ Liability 
Burglary ...... 
Steam Boiler 
Credit ooensnce ‘ < 
Pacific Surety 68.4 84 
Fidelity and Surety .. 49,314 1,842 
Plate Glass ...... 6,21 1,596 
Steam Boiler ..... 5,560 851 
Pennsylvania— .0 45.3 
OO are 8,350 1,757 
Employers’ Liability 52,683 28,118 
Combined Accident and 
BERGE. accctese cvccee 523 15 
TROGIR scccce . 5,216 1,409 
Workmen's Collective. 177 431 
Steam Boiler .......... 16,221 
ere 05 pra 
Standard— 45.2 4.9 
Accident ........ 679,417 = 3 
Employers’ L lability. 445,660 
BENGE ocsccaee csvceves 53,590 
Travelers- 46.9 9 
TR TT 2,143,508 
Employers’ Liability.. 1,243. 945 
PEER ccnanone aacnvense 67,689 
Union Casualty— % M3 6.5 
BOGE Sccese socccece 237,170 91,483 
DE stiuadun. weseesse 15,248 2,464 
yy ££ eee 117,111 46,850 
United States Casualty— 0.6 347 
eeepc 407,748 
Employers’ Liability... 349,084 
Steam Boiler .......... 24.410 
Sprinkler ...... 18,540 
U. S. Fidelity & Guaranty - 66.9 21.2 
Fr idelity and Surety 961,085 188,415 
Burglary ibaa wi 23,377 r--) 
SELECTION OF AN ACCIDENT POLICY 
President Batterson of the Trayelers gives 


the following advice as to the selection of an 
accident company, and it is excellent: 
In buying accident insurance be sure: 

That if you have sufficient faith in the 
benefits of such insurance to buy it at all, it is 
better to buy the best at a slightly higher price 
in a first-class company, with a reputation for 
full and prompt payment and undoubted se 
curity, than to pay a little less and be worried 
with compromises, delayed payments, and pos 
sible litigation in case of an accident occuring 

2. Liberality to the worst class of insurers 
is paid for by the premiums of the respectable 
policyholder People who fight, get drunk, 
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riot, or people who take big insurance before 
committing suicide or expose themselves de- 
liberately in order to make more money by 
their injuries than they could earn in any other 
way, never pay their share of the cost; the 
reputable portion of the policyholders must pay 
for them. Let this class of policyholders go 
into the company that advertises for them. Go 
yourself into a company that endeavors to shut 
— out. 

A policy that is filled with particular of- 
om subdivisions and confusing distinctions, 
is, without exception, found to be the least val- 
uable when accidents cause its benefits to ma- 
ture. You are generally getting something in 
your left hand that is more than taken from 
your right. Get the simplest policy you can 
find, and choose your company, not for its 
cheapness, but for its reputation and security. 

++ 


LIABILITY BOARD IS REORGANIZED. 
The Chicago Liability Board has been re- 


organized, including the following managers: 
Conkling, Price and Webb, of the London 
Guarantee; Geo. A. Gilbert, of the Employers 


Liability; E. P. Fatch, of the Standard; C. H. 
Eldredge, of the United States Casualty: C. H. 
King, of the Fidelity & Casualty; H. W. Over- 
man & Co., of the Maryland Casualty. C. H 
Eldredge is president and George D. Webb 


secretary. The solicitors of compact companies 
will join 

The idea is to promote harmony in local 
affairs and to deal with deviations from rules 


with the sanction of the Liability Conference 
Special ratings will be made by the local com 
pact and a non-intercourse rule will be en 
forced. 
o + 
RAILWAY INSTALMENT BUSINESS 

Railway instalment insurance, the term ap- 
plied to accident insurance carried by railroad 
employes through a special arrangement be- 
tween an accident company and a railroad 
company, by which the premiums are reserved 
in small instalments from the pay of em- 
ployes and paid to the company, has grown to 
be a factor of considerable importance in the 
accident business. 

The business is handled for most companies 
through men experienced in that branch who 
give their attention principally to that depart- 
ment. 

Myron C. Long, who was formerly associ- 
ated with H. C. Powers of Cleveland as state 
agents for the Travelers, went with the acci- 
dent department of the AEtna in 1896 as man- 
ager at Cincinnati, and introduced that com- 
pany in the railway instalment business, oper- 
ating all over the country. Since then another 
department has been started at St. Louis, with 
J. C. Barrows as manager. 

W. A. Alexander of Chicago has charge of 
the instalment department of the Fidelity and 
Casualty for the entire country, and handles 
a large business. 

The instalment business of the Travelers is 
handled by their numerous general agents. 
Horace C. Powers of Cleveland has been very 
successful in that line. 

B. A. Scott of the Continental Casualty 
Company at Detroit is a specialist in the in- 
stalment line, and has placed a large amount 
of that business on the books of his company. 

W. K. Bellis of Indianapolis, who built up 
a large business for the Railway Officials and 


Employes Accident Association, which was 
recently transferred to the Continental 


aay, has made a fortune at it. 

Manager Mead of the instalment department 
of the Standard at the home office is another 
successful man in that line. 





H. D. Mannington of Columbus, Ohio, 
trict general agent of the Ocean Accident, 
resigned. Mr. Mannington has been in very 
poor health for two months past, and wiil 
be compelled to spend some time recuperating 
before forming another connection, but will 
probably not re-enter the insurance field. 


FRANKELIN’S — SUPPLY 
Us 


’ 
Send 10 cents for sample policy of forms 
Experience in fire insurance, 13 years 
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LIFE INSURANCE. CIRCLES. 


SURPLUS ON DEFERRED DIVIDENDS | 








How Shall It Be Treated?—One of the Most 
Important Problems Confronting Life 
Underwriters at Present. 


the Connecticut insurance de- 
partment on life insurance, 


The report of 
just issued, together 
with the recent attempts at legislation in re- 
spect to the matter, has brought forward the 
question, “How shall the surplus on deferred 
dividend policies be treated?” There is to-day 
a great deal of confusion existing as to just 
what surplus in life insurance means. 

As a matter of fact, speaking technically, it 
is held by experts in the business that there is 
no such thing as surplus funds in a mutual life 
insurance company; that all the accumulations 
belong to the policyholders and must 
tually be returned to them, and in this sense 
they stand as a liability. The common ac- 
ceptance of the term, however, has been that 
it is the accumulated funds held by the com- 
pany in excess of the legal reserve required by 
the State and other legal claims upon the 
company. This is the interpretation which, 
up to this time, has been accepted by all the 
state departments. 


even- 


Of late years, however, some of the compa- 
nies have made a radical departure from this 
system, notably in the case of the Mutual Life, 
the New York Life and the Northwestern. 
The last two of these companies have adopted 
the practice of setting aside as a special fund 
all the surplus apportioned to so-called de- 
ferred dividend policies. These funds they 
have not charged against themselves as legal 
liabilities, neither have they designated them 
as surplus; but the form in which the reports 
are made conveys the idea that they are in 
substance recognized by the companies as li- 
abilities to policyholders. 

In the case of the Mutual Life, the only 
surplus shown in its reports to the depart- 
ments this year is the sum of $2,440,000, which 
it designates “divisible surplus.” There is, 
however, another fund of $54,112,000 which is 
reported under the head of “contingent guar- 
antee fund,” and, like the apportioned tontine 
dividends of the New York and Northwestern, 
it is voluntarily classed by the company under 
the head of liabilities. That, at least, is its 
designation of this fund in its report made to 
the Massachusetts department this year. In 
the case of the Equitable, its entire funds above 
legal liabilities, $65,612,000, are classed as sur- 
plus pure and simple. The company states, 
however, wherever required, that of this sum 
$56,496,000 is the surplus accumulated out of 
the premiums paid on deferred dividend poli- 
cies. 

It is the custom of the Massachusetts de- 
partment to allow companies, in respect to 
surplus funds, to follow their own choice in the 
methods of designation, the only definite re- 
quirement of the department being that the full 
reserves under the policies and other legal 
liabilities shall be definitely set aside. Under 
this plan, therefore, the apparent surplus of the 
Mutual, under the Massachusetts report, would 
show the sum of $2,440,000, while the New 
York Life would show no such item as sur- 
plus at all, since its general surplus accumu- 
lations ($10,320,000), which are held in ex- 
cess of the $31,385,000 apportioned to deferred 
dividend policyholders, are designated under 
the title of “other funds for all other con- 
tingencies,’ so that on the face of the state- 
ment the and liabilities of the New 
York Life exactly balance. The Equitable 
would show a surplus of $65,612,000, while as 
a matter of fact the identical surplus accumu- 
lations above legal liabilities of the Mutual 
Life would be $56,562,000 the New 
York Life, $45,980,000. 


The position taken by the 


assets 


and of 


Connecticut de- 











partment in respect to the matter has appar- 
ently increased the confusion and has not 
tended to throw much light upon the situation. 
A year ago Commissioner Schofield stated that 
hereafter he would charge all “declared” divi 
dends on distribution and accumulation poli- 
cies as a liability. No company “declares” 
dividends upon its accumulation policies until 
the expiration of the deferred dividend period 
Under this ruling of the commissioner, there- 
fore, no change in the present practice of the 
companies in respect to surplus funds could 
take place. This year, however, in making his 
demand upon the companies the commissioner 


stated that he would charge as a liability 
the “apportioned” surplus on deferred dividend 
policies. 


In response to the commissioner's request 
all but two companies—the Equitable and the 
Mutual Life—reported their apportioned sur 
plus funds on deferred dividend policies as 
liabilities, and under this head, according to 
the statement of the commissioner, the sum 
of $63,000,000 was transferred from surplus to 
liability account. In the case of the Mutual 
and the Equitable, however, the only two com 
panies which seem to have engaged in a con 
troversy with the department, no such transfer 
has been made. 

The practical result is that on the face of the 
reports as made to the department these two 
companies are placed in the position of pos 
sessing surplus funds different from those held 
by other companies, when, as a matter of fact, 
the difference is purely technical and not actual 
In the case of the Equitable the commissioner 
has allowed the whole sum of $65,000,000 to go 
in the surplus, notwithstanding the fact that 
he says he is inclined to believe that $56,496,- 
000 of this is an actual liability. In the case 
of the Mutual Life, however, he holds em- 
phatically that the sum of $54,112,000 is sur- 
plus pure and simple. It is a well-known fact, 
however, that out of this surplus dividends will 
be declared to the holders of distribution poli- 
cies at the end of the deferred dividend period, 
just the same as in the case of the Equitable, 
New York, Northwestern and other companies. 

It is an interesting fact that while in Massa- 
chusetts the Mutual Life reports a divisible 
surplus of $2,440,000, Commissioner Schofield 
decides to include this sum as a liability be 
cause the company says its sum covers divi 
dends which will be paid to the policyholders 
during 1901. 

The general comment in life insurance cir 
cles is that the Connecticut department has too 
hastily taken an arbitrary position upon the 
important question of deferred dividend sur- 
plus, which has resulted not only in greatly con- 
fusing the issue, but in absolute injustice to a 
part of the companies reporting to the Con- 
necticut department. The general opinion is 
that surplus accumulations on deferred divi- 
dend policies cannot legally be charged as a 
liability, but there is unquestionably a strong 
public opinion in insurance circles in favor of 
a separation of surplus funds, so that the ac- 
cumulations under different forms of policy 
will be more clearly shown. It is felt that 
while the commissioner has shown a commend- 
able spirit in trying to clear the atmosphere, 
he has takén such an extreme position that 
when confronted by actual facts he has heen 
unable to effectually sustain his arguments. 





CHARGES AGAINST 4.TNA UNFOUNDED. 
Commissioner Schofield of Connecticut has 
sent the following reply to Sidney Eckley of 
Dayton, Ohio, as to his inquiry about the 
charges to the effect that the stockholders of 
the ‘Etna mulcting the mutual depart- 
ment : 


were 


_ “I am in receipt of your favor of the 2oth 
inst., and in reply have to say that the affidavit 
of Albert C. Wilson, an ex-employe of this 


office who was discharged for cause during 
the examination of the A®tna Life Insurance 
and absolutely false, 


Company, is wholly and 
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nothing therein to the effect that the company | 1870, and the case has been before many judges 


had improperly treated its accounts with its 
policyholders has the slightest semblance of 
truth. The affidavit was inspired by the ene- 
mies of the company for the purpose of effect- 
ing its injury. The charges made have been 
contradicted both by me and the company over 
and over again, and within the last two weeks 
representatives of two of the leading insurance 
journals of the country have made a thorough 
examination to ascertain the truth of the situ- 
ation, and both of them have since published 
a statement of the fact that the affidavit of 
Wilson was false in every particular. This 
man Wilson is beyond the jurisdiction of the 
courts of this State. If he were here you can 
rest assured that no steps would be left un- 
taken to prosecute and punish him for the 
outrageous libel. The affairs of the A£tna Life 
are in good condition, and you have no reason 
to fear that the company will not fully per- 
form all of its contract obligations. 





MUTUAL RESERVE FUND AND ILLINOIS. 


Seems to Be a General Muddle in the Revoca- 
tion of the Company’s License Status 
of the Case. 


A flurry was caused in life insurance circles 
when it became known that the Illinois de- 
partment had revoked the license of the Mutual 
Reserve Fund Life. 

It seems that the association and Superintend- 
ent Van Cleave of the department have had 
considerable correspondence over the receiver- 
ship of the Northwestern Life, which the Mu- 
tyal Reserve absorbed. It is “said that the 
epistolary fire grew warm and rapid, and the 
relations were getting badly strained. The 
Illinois department objected to the associa- 
tion employing the “hoard” or special contract 
plan in securing business. This method was 
heing pushed in Wisconsin, where the insurance 
department of that State, on the advice of the 
attorney-general, ruled that it was not in vio- 
lation of the anti-rebate law. The Wisconsin 
department held that the “board” scheme was 
only a means of advertising. 

Superintendent Van Cleave revoked the li- 
cense of the association and 
restraining order was secured. It is supposed 
that the incident will be closed. C. E. Mabie 
is now in Illinois getting affairs straightened 
out, and for the nonce the “board” solicitors 
have been withdrawn from Wisconsin. 


a temporary 





EXAMINATION OF INTERSTATE LIFE COMPLETED. 
of the Interstate Life of 
concluded the examiners 
from the Ohio insurance department last Sat- 


The examination 
Cincinnati was by 
urday, but their report has not yet been com- 
pleted. At the offices of the company there is 
every appearance of satisfaction with the re- 
sult, and the officials say that they are con- 
fident of a good report. The examination has 
been under way for several weeks. 

+ +! 

NORTHWESTERN NATIONAL LIFE'S PROSPECTS 

Insurance men are watching with interest 
the effort of the Northwestern National Life 
of Minneapolis to get in Illinois. This was 
formerly the National Mutual, which has been 
absorbing several decadent assessments con- 
cerns. Superintendent Van Cleave thus far 
has held the institution at bay, but several pre- 
dict that it will soon be admitted. 

HILLMON CASE FINALLY DECIDED. 

After twenty-two years the celebrated case 
of Sallie E. Hillmon of St. Louis against 
the Connecticut Mutual Life Insurance Com- 
pany has been finally decided. The United 
States Court of Appeals handed down the 
decision last week, holding that Mrs. Hill 
mon was entitled to the $5,000 insurance and 
interest, aggregating $11,340 up to the time 
the last suit was brought. The case is well 
known to the insurance fraternity, other com. 
panies having some time ago settled their 
cases, the Connecticut Mutual choosing to 
fight it out. The first action was brought in 











and juries since. Hillmon was said to have 
been accidentally killed by the discharge of a 
shotgun, while camping at Medicine Lodge, 
Kan., but the companies, from after develop- 
ments, refused to pay on the ground that the 
body produced by the widow was not Hill- 
mon’s, but that of a victim whom he had 
murdered, 


++ ++ 
EQUITABLE MEN DINED AT COLUMBUS 

Second Vice-President Tarbell of the Equi- 
table stopped at Columbus last Thursday upon 
his return trip from the West, and dined the 
new managers for Central Ohio, Mulford & 
Morse, the agents of the Columbus district and 
the leading general agents from other points 
in the State. Among those present were 
Messrs. Marks of Cleveland, Chapin of To- 
ledo, Marfield of Cincinnati, and Inspector of 
Agencies Rosenfeld. 
Mulford & Morse took hold, about 
four weeks ago, they have put twenty-four new 
men on the Equitable force, twenty of whom 
were experienced life men, and prospects are 
very bright for the district. 


Since 


+ + 


PROVIDENT LIFE AND TRUST CHANGES. 

J. Thomas Moore has been appointed super- 
intendent of agents of the Provident Life and 
Trust. He has been connected with the com- 
pany for a number of years, starting in the 
Chicago office. Major Ashbrook has looked 
after the agency department in addition to his 
other multifarious duties. J. Smith Hart has 
been appointed assistant to the manager. 
Major Ashbrook superintends the Phila 
delphia metropolitan branch of the company 
which writes about $4,000,000 a year. In all, 
his work has been most exacting. He is one 
of the cleanest life insurance men of the coun- 
try, and is always in sympathy with the best 
that concerns the business. 


DEBENTURE PROMOTERS’ SCHEMES. 
Proposed Consolidation for Columbus Accident 
Company—Germania Investment Reor- 
ganized in Kentucky—Inter- 
state’s Affairs. 


The affairs of the Ohio debenture compa- 
nies, which have been put out of business by 
the recent decision of the Ohio Supreme Court, 
continue furnish material for 
the newsgatherers of the large 
number of debenture holders in the State, and 
the proceedings of the receivers in adjusting 
the business placed in their hands. 

The promoters of these concerns are hold- 
ing on to the wrecks like grim death, en- 
deavoring to find a way by which they can 
continue the business in some form, or switch 
the stockholders to some other alluring scheme. 

At Columbus a plan is well under way to 
organize an accident company out of the three 
debenture companies located at Cleveland, To- 
ledo and Dayton. Former Prosecuting Attor- 
ney J. H. Dyer of Columbus is the promoter 
of this project, and is said to have practically 
completed the consolidation. The name se- 
lected is the Ohio Surety Accident Company, 
and it is proposed to capitalize at $400,000, 
and exchange the stock for the certificates of 
the debenture companies. It is claimed that 
in this way the innocent stockholders of the 
latter concerns will be protected, but the prop- 
osition isn’t clear on its face. Columbus will 
be the headquarters of the company. The 
Columbus Post “e believed that 
the company will get a large share of the mil- 
lions that are now paid by ‘Ohio people to 
foreign companies for accident insurance.” 

The receivers of the Germania Investment 
Company of Cincinnati find that on March 11 
a check was drawn to the order of the treas- 
urer for $5,000 for legal expenses. As the 
court had ordered the payment of $1,000 to 
the attorneys for services in the litigation, this 
item needed an explanation, and they were 


to interesting 


by reason 


says: is 





advised that it was drawn from the expense 
fund for the purpose of giving stockholders 
dividends and that this had been done several 
times before. 

Another matter which the receivers thought 
required investigation was a loan of $10,000 
to A. 1D. Easton, the general manager, about 


March 1, on the security of $20,000 stock in 
au new earpet cleaning company. Attorney 
Louis Busch, counsel for the receivers, has 


said that the concern would pay about 35 
cents on the dollar. 

A meeting of the Germania stockholders was 
held last Saturday and decided to carry their 
case to a higher court, also to prepare to 
continue business in Kentucky. A new com- 
pany, known as the Germania Guarantee Com- 
pany, has been organized under the laws of 
West Virginia,: with $100,000 capital stock, 
$s00 subscribed and $100 paid in. The new 
company will be operated from Covington, Ky., 
and it is proposed to protect the certificate 
holders of the old concern. Old certificates 
will be transferred the new company as 
far as possible, and it is claimed that the com- 
pany will come back into Ohio when the re- 
ceivership is lifted. Under the plans of the 
new company, paid-up certificates only pay 4 
per cent, and the “numeral apart” feature is 
eliminated, a monthly voucher system being 
used instead. The stockholders present seemed 
anxious to stand by the company. 

The receivers for the Interstate of Cincinnati 
asked the court for instructions on an applica- 
tion from stockholders for a full list of the 
holders in that company, and were advised 
that if the list was wanted for the purpose of 
starting another company in another State 
must be concealed 


to 


1t 
Attorney for the stock- 
holders held that the purpose was to get them 
all together and organize to ask the Supreme 
Court for a rehearing. For this purpose the 
judge said the list could be had. 

Any of these concerns that go over into 
Kentucky will find it pretty hard to get more 
business from Ohio people after their fluke 
in that State. Many who are already in would 
like to see them continue, in the hope of get- 
ting their money hack, but if the lottery fea- 
ture is eliminated, the scheme is shorn of its 
most attractive element, and 
be scarce. 


investors will 





INTEREST RATES OF LIFE COMPANIES 


Insurance Economics presents some 


the of interest 
earned by twenty-seven leading life companies 
that 


inter 


esting figures, giving rates 


present an interesting study. The earn 


ings are computed on mean ledger assets 
The following are the comparisons: 

Per Per Per Per Per Per 
cent,cent,cent,cent.cent,cent, 

1900. 1899. 1898. 1897. 1998. 199% 

SE. sicasadouss 4.63 4.55 4.84 6.99 5.64 5.% 
terkshire 4.47 4.54 4.65 4.89 519 5.9 
Connecticut General ..5.92 5.11 5.94 5.26 5.25 4.91 
Connecticut Mutual 4.7% 4.94 4.88 65.98 6.20 525 
Equitable , ...- 4.52 4.55 4.69 4.60 4.44 4,99 
SE cadeson eeveeeee+-4.67 4.44 488 4.92 489 4.74 
John Hancock ........ 5.99 65.09 5.95 5.0% 4.85 6.57 
Manhattan ..... 5.21 4.92 4.9% 6.20 6.37 613% 
Massachnsetts Mutual.4.82 4.78 4.85 4.57% 4.99 461 
Metropolitan .... ..... 4.45 4.65 4.77 4.57 469 4,50 
DED actanans ese 452 4.74 4.64% 4.56 4.69 §.91 
Mutual Benefit 5.98 6.92 5.21 5.27 5.40 550 
National ..... . 5.31 4.67 4.79 4.12 4.77 5.3? 
New England Mutual..4.43 4.54 4.89 4.10 472 4,58 
* __ eee @ 4.77 495 4.84 4.76 4.7° 
Northwestern .......... 480 5.9 6.95 5.41 548 § 7° 
Penn Moutnal ........ R.12 5.24 4.95 5.05 §.08 &.9 
Phenix Mutnal ...... 5.29 5.41 5.48 5.47 548 £5 
i. ee hh ee 4.41 4.99 4.8% 4.49 4.49 5.09 
Provident Savings 484 5.94 469 4.°°R 5. 5.1 
Prudential ...... ..... 440 4.645 492 4.97 5.15 5.14 
State Mutual ........ 4.87 4.93 4.24 4.78 f.17 4.99 
Travelers ...... 5.15 602 5.15 4.823 4° 4,72 
Tnion Central ..... 6.64 6.71 6.47 6.9R 6.98 KOR 
Tnion Mnutnal 4.94 442 4.54 4.64 4.77 461 
Tnited States ...... 4.99 5.07 494 489 4.87 4.7% 
Washington ...... 4.96 5.44 5.31 5.09 4.95 4.59 
Average 4.69 480 4.87 4.85 4.90 4.99 

ae ot 


WOULD ELIMINATE SURPLUS ACCUMULATIONS 
An interesting phase of the recent decision of 
the Vermont Supreme Court in respect to life 
insurance reserves has recently been brought 
out, based on the assumption which many actu- 
aries believe to be correct. that the rule of 
valuation defined by the court was that the 
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reserve of a life insurance company is what 
remains after expenses have been paid. 

The point now suggested is that if this basis 
of valuation were adopted it would entirely 
eliminate the question of surplus accumulation 
in life insurance. The point made is that the 
principle of reservation enunciated is either 
right or wrong, and that if it is right for one 
year it is equally right for all years. If it is 
to be used where the expense exceeds the load- 
ing it must likewise be used where the expense 
is less than the loading. In this way the legal 
and commercial liability of the company at any 
time would be what remained in its hands after 
expenses had been paid, which, as it is seen, 
would entirely preclude the accumulation of 
surplus funds. 

Under present conditions this system would, 
during the early years of the policy, allow 
the companies to lay aside less reserve than 
they do at present, but in the later years it 
would compel them to put aside a very much 
larger reserve, assuming, of course, that the 
gross premiums were continued as at present. 

It is suggested that if this were accepted as 
a test of solvency it would apparently be more 
exacting than present state standards, which 
take no cognizance of the loading for ex- 
pense, and leave the companies a substantial 
margin out of which surplus can be accumu- 
lated and dividends paid to policyholders. 

- ae 
UNION CENTRAL ON ANNUAL DIVIDENDS. 

As pointed out by this paper, the Union Cen- 
tral is rapidly becoming an annual dividend 
tompany. Its dividends are ranging from 18 
to 22 per cent, and if it can keep up the record 
its reputation as an annual dividend company 
will be very strong. Its agents seem to be 
letting up on the life rate endowment policy, 
owing to the stiff competition arguments 
against it. 

bad 7 
SHOULD NOT TRANSFER DEBENTURE SHARES 

R. J. Mauck, state building and loan in- 
spector for Ohio, has referred to the attorney- 
general the question of whether the State 
Mutual Insurance Company of Illinois, which 
has secured control of the Ohio and Equitable 
debenture companies, can issue its debentures 
in the place of those of the two Columbus 
companies as proposed, the State Mutual not 
being licensed in Ohio. 

Mr. Mauck says that it is his opinion that 
the State Mutual cannot do this, but that 
holders of Ohio and Equitable debentures are 
very foolish to surrender their holdings for 
those of the Illinois company anyway, as by 
so doing they release all their right to the de- 
posits of the Ohio and Equitable now in the 
state treasury, amounting to about $125,000. 

+ anal 

NORTHERN CENTRAL LIFE’S OPERATIONS. 

The Northern Central Life of Toledo is 
getting its Ohio organization in good shape, 
and is making a special drive with its sub- 
ordinary department, writing provident busi- 
ness on the monthly payment plan in sums 
from $100 up; minimum age, Io years. 

Charles H. Ricking, recently appointed su- 

perintendent and general agent at Cincinnati, 
covering Hamilton, Butler, Warren, Clermont 
and Clinton counties, has moved into the 
offices in the Methodist Book Concern build- 
ing, just vacated by the Provident Life & 
Trust, and has secured a force of thirty-seven 
agents. 
S. T. Court, who has been superintendent 
for the company at Lima, has been made man- 
ager of the central Ohio district, with head- 
quarters at Marion. Mr. Hoagland, formerly 
assistant superintendent for the Western & 
Southern, will succeed Mr. Court as superin- 
tendent at Lima. 

The Northern Central now has under con- 
sideration the erection of a handsome home 
office building, a suitable site having been 
already secured. 

President Matthews and Secretary Robison 
have been successful in establishing the com- 





pany since the reorganization on a stock basis 
last September. The annual statement of Janu- 
ary 1 shows assets of $229,853.56; divisible 
surplus, $114,694.56; insurance in _ force, 
$2,716,000. 





LATE DEBENTURE NEWS SENSATIONAL 





Sujts Entered at Cincinnati Quasi Criminal in 
Nature—Statute Provides for Exemplary 
Damages Against Promoters and 
Liability for Funds. 





The latest developments in the Ohio deben- 
ture cases are of a sensational nature and may 
result in endless litigation. Application has 
been made to the Superior Court at Cincinnati 
to punish the promoters of debenture com- 
panies. The action is taken under Section 4271, 
known as the Lottery Act, which provides that 
those who have placed money in a lottery may 
sue to recover the amount paid in and exem- 
plary damages as well, not to exceed $500 in 
each case. It is also provided by the statute 
that the usual debtors’ exemptions shall not 
be effective in such cases, so that personal 
effects might be seized under a judgment. 

Two suits have been filed, one against the 
Germania and the other against the Interstate, 
and certain people connected with them as 
“backers, venders, owners, employes, agents, 
officers, stockholders or otherwise.” It is stated 
that these cases will be fought through to the 
Supreme Court if necessary. They are the 
first suits of the kind filed in the State. The 
defendants are Cincinnati business people, and 
great interest is being taken in the case. 

The officials of the Germania and Interstate 
are actively seeking relief, probably having 
foreseen the present phase of the proceedings. 
Eminent counsel have been retained by the 
Interstate in an effort to secure a rehearing 
before the State Supreme Court, it being held 
that in cases such as this the decision of that 
court is final. 

The Germania having been reincorporated 
as the Germania Guarantee Company, to do 
business in Kentucky, is endeavoring to ex- 
change its new certificates for those of the old 
company, and it is understood that a large 


number of the holders have agreed to the 


change. 
Further developments will be awaited with 
interest. 





G. A. Brink, formerly with the Illinois Life 
at Chicago, has gone with the Federal Life in 
the Chicago agency. 


Life Insurance Agents! ! 


Policy Files are a Nice and Attractive Novelty 
to Present to your Customers. Full description 
of the Policy and Place for Other Documents. 


Use our Life Underwriters’ Pocket Records for 
solicitors to keep memoranda of prospects, in- 
terviews, etc., etc. 


General Agents should use our Globe Life 
Insurance Register. 


We furnish these lines at lowest prices. 


THE WESTERN UNDERWRITER CO., 


164 La Salle Street, 413 Vine Street, 
CHICAGO. CINCINNATI. 


THE NATIONAL LIFE 
Insurance Company of Vt. 
SATISFIES ITS POLICY HOLDERS. 
ACENCY CORRESPONDENCE INVITED. 


OLMSTED BROS., State Agents 
For Ohio and Indiana. 
Tele. M 719. Offices 412-16 Williamson Bidg., 
* C. 1099. CLEVELAND, 0. 














To Life Agents. 


We offer THE BEST CONTRACTS ob- 
tainable this year, but no advances, no guar- 
antees. 


Central Department, Provident Savings 
Life Assurance Society. 


WM. BOSWELL &@ CO., General Agents, Ciacinnati, 0. 





LIFE NOTES. 


The Equitable has gotten out an annual 
dividend policy. with the same rates and values 
as its recently issued “guaranteed cash value” 
contract. 


The Life Underwriters Association of Chi 
cago will hold its April meeting at Kinsley’ s 
on the 18th. Five-minute talks on any subiect 
pertaining to life insurance will be given. 

The Michigan Life Underwriters Associa 
tion had its annual ladies’ night last week, and 
a banquet was served at the Cadillac, Detroit 
E. L. Briggs was toastmaster. A number of 
prominent Detroit men responded to toasts. 

Miss Mamie Clark, formerly cashier for P 
M. Blake, general agent of the Union Mutual 
Life at Cincinnati, has sued the company for 
$250, balance of a deposit of $750 made with 
Mr. Blake as bond, which was not returned by 
Blake when he disappeared about January 1. 

J. W. Powers, secretary of the Interstate Life 
of Cincinnati, has resigned, and will probably 
be connected with another local company. 
Herman Brockman, formerly at the head of the 
city water works department, has been elected 
to the office, but it is understood that this is a 
temporary arrangement and that another man, 
already secured, will soon be elected to the 
place. Russell Morgan of Cincinnati has been 
elected a director of the company. 


LIFE INSURANCE SOLICITORS 


Who desire a General Agent’s Contract with renewals 
should apply to Central Agency ‘‘Ordinary Department" 


Metropolitan Life Insurance Co. of New York, 
W. Percy Crenshaw, Manager, 
135 ADAMS STREET, CHICAGO. ILL, 


Established 1847. Assets over $22,000,000. 


CANADA LIFE. 


AGENTS WANTED FOR OHIO. 


Permanent Renewal and Good Commissions, 


Address, F. B. CARR, Manacer, 
317 The Cuyahoga, CLEVELAND. 


LIFE INSURANCE PARABLES. 
“THE BLIND SPECIAL,” 
Whose Eyes Were Strangely Opened. 




















A certain life insurance solicitor, who had 
wrought faithfully for many years, and gar- 
nered much good business into his company’s 
granary, at last sat himself down to figure and 
to think. 

“Verily,’’ said he, ‘‘I have played the fool 
and erred exceedingly. For half a score of 
years has my business averaged more than one 
hundred thousand annually, and yet I have 
naught to show for it save an indebtedness to 
my general agent. Nay,of a truth,I have a rare 
collection of prize pencils, pins, trinkets, and 
badges, bearing strange devices; but I have not 
cash about me even to the extent of thirty 
cents.”’ 

And so it came to pass that after he had 
kicked himself and smote his head three times 
against a tree hard by, he lifted up his voice 
and said: 

“IT will arise and get me to a Company which 
giveth less jewelry and jollies, and more of 
that which feeleth heavy in the pocket. I fain 
would find a contract which, while it satisfieth 
the demands of the Present, and maketh also 
provision for the Future—which enableth me 
tu build up an income (with no strings to it)— 
even that which is called a RENEWAL CON- 
TRACT.” 

And straightway he gat it; with the ‘‘Strong- 
est Company in the World,’’ and now his heart 
singeth all the day long. Go thouand do like- 
wise. 


ALL COMMUNICATIONS STRICTLY CONFIDENTIAL. 
THE EQUITABLE, 

HENRY L. ROSENFELD, 

Inspector of Agencies. 


UNION TRUST BLDG. 
Cincinnati, Ohio. 
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TOPICS FOR LIFE INSURANCE FIELD WORKERS. 


Ne ‘e ‘< Educational and Semi-Technical Features Discussed. < “< 





j 
REAT and widespread interest is | 
being taken in the field, as well as 
in all other life insurance ranks, in 
a3 ~the part the great life insurance 
companies are playing in Wall street affairs, 
and even in the finances of the world. 

The financial side of the business, that is, 
the investment departments of the companies, 
has not been studied by field men in the past 
with as much care as have even less important 
subjects, but it has been gradually assuming a 
more important position in their eyes. The 
matter of these vast accumulations of 
policyholders’ reserves is, in the nature of 
things, bound to become not only a strictly 
insurance question of great moment, but a 
national one, and, in financial circles, one of 
world-wide interest. The particularly new and 
interesting phase of the investment “situation” 
is in the recent developments towards which 
matters have been gradually tending for some 
time. 


~~ 


It is stated on good authority that the two 
greatest factors on Wall street in the financial 
world at the present time are the Standard 
Oil Company and the three life insurance com- 
panies, the Mutual, Equitable and New York 
Life. Financiers stand aghast at the im- 
mensity of the operations of these great rivals 
for financial supremacy. Those who talk of 
New York becoming the financial center of 
the world take mostly into calculation to 
what extent these three companies can be de- 
pended upon to contribute to the result. Man- 
ager T. L. Greene, of the New York Audit 
Company, one of the greatest of financial ex- 
perts, in a recent address stated that the three 
companies had at the present time invested on 
Wall street upwards of $250,000,000. 

Ne 

The admission of Vice-President Perkins, of 
the New York Life, into partnership with the 
firm of J. Pierpont Morgan & Co., is an in- 
dication of what significance is to be attached 
to the policy looking to financial supremacy 
which the companies are said to be developing. 
The direct connection of J. Pierpont Morgan 
& Co., the greatest financial bankers and 
brokers the world has ever seen, with the 
life insurance interests, indicates clearly the 
methods by which a large part of the life 
insurance funds will hereafter be invested. 

It is well understood that life insurance 
money has figured in some of the great deals 
which have recently been consummated in the 
line of industrial consolidations and reorgani- 
zations. The consolidation in the steel in- 
dustry and the absorption by the trust of the 
great Carnegie company is one of the latest 
of these, and was manipulated by J. Pierpont 
Morgan & Co. 

‘ 

It is generally credited that no accumulation 
of money is developing on a greater scale, not 
even by the Standard Oil Company, than is 
the accretion of the reserves of the great 
progressive life companies. Not only is the 
new business large, but under the reserve 
theory the reserve on a policy will gradually 
increase until its face amount is reached. 

With most life insurance policies in their 
infancy, so to speak, what may reasonably be 
expected for the future? 

There are very few who would doubt that, 
should the three companies devote all their 
efforts towards securing the balance of power 
in the financial arena, they could within a 
short time do so. According to Mr. Greene, 
already $250,000,000 is being turned in this di- 
rection. Even J. Pierpont Morgan & Co. 
could devote all their time to acting as brokers 
for this mighty aggregation of capital. 

The banking feature of the companies has 




















not hitherto entered to a great extent in the 
immediate calculations of the life insurance 
world proper. And there is no particular rea- 
son why it should, except as it may be a sub- 
ject of interest and an indication of the opera- 
tions of the companies in the field; this, of 
course, provided that the life insurance funds 
are being safely and properly handled and the 
sacred nature of the trust recognized. 

At first blush the idea of the sacred funds 
of dependent beneficiaries being used to con- 
trol the money markets of the world, with the 
attendant manipulations which have given 
Wall street its peculiar reputation throughout 
the country, does not impress favorably. The 
most popular notion among insurance men as 
to investment of these funds, is that they 
should be placed back in small amounts among 
the people. Many have an aversion to hand- 
ling money on the Wall street system, and 
consider such as departing from the spirit of 
life insurance. 

a 


It would be unjust to form an opinion of 
the present policy of the New York, Equitable 
and Mutual from this view alone, and with- 
out taking into consideration all the condi- 
tions. It is quite possible that the companies 
were forced to this method from the fact that 
no other channel was capable of handling the 
vast sums. This being the case, the great 
question is, can these funds be judiciously, and 
with utmost ‘safety, invested in this manner? 
There are some financiers who express them- 
selves as doubtful, but they may be the men 
who find their places usurped or their inter- 
ests affected by the advent of the greater 
power. In any case it is a serious responsi- 
bility which the managements of these three 
companies have. 

The insurance men proper, the producers 
that make this financial power possible, have 





“Our medical examiner recently had an 
amusing experience with an applicant. In 
asking whether he had had certain dis- 
eases, among them was enumerated 
of consciousness.” 


“loss 
The applicant under- 
stood the doctor to say ‘ of con- 
science.” He thereupon very soberly ad- 
mitted that there had been times in his 
life when he hadn’t done the right thing 
always; but was sorry for it, and hoped 
to do better hereafter. 

“When the doctor corrected his misin- 
terpretation, you can imagine that the ap- 
plicant was very much relieved to find 
that life assurance companies, for- 
tunately, didn’t gauge a risk on such high 
moral grounds as lapses of conscience.’ 
—I. L. Register. 


‘loss 











a vital personal interest in those questions on 
their own account and of their patrons, who, in 
a sense, look to them personally, more than to 
the real party of responsibility. 

Of course, the element of personal advan- 
tage to the management of the companies 
enters into the proposition, but this also does 
not necessarily call for anxiety or alarm in 
the field and among policyholders, providing 
the Wall street way is the very best and safest 
that can be devised. It is not too much to 
say that the management of one of these 
great companies could make millions in addi- 
tion to their salaries, yet in an entirely legal 
manner, simply through the prestige, knowl- 
edge and power they would have by reason 
of being trustees of these reserve funds. But 
as long as this does not influence them in 
determining the method of handling the funds 
as stated, there is no great cause for com- 

















plaint on the part of the owners of the re 
serve. The argument might be made that the 
companies, by securing control of the 
market and keeping it, could make 
profits for their policyholders, but even this 
would not satisfy the ordinary member as 
much as if he knew the funds were being in- 
vested safely and permanently, though in a 
more conservative, if less profitable 
st Ss & 


ISSUE BETWEEN TWO ELEMENTS 
OF THE FRATERNAL SOCIETIES. 


money 
unusual 


way. 


Edmund Jackson, supreme secretary of the 
Mystic Workers of the World, who was elected 
secretary of the Associated Fraternities of 
when the latter association was re 
cently organized at Chicago, discusses in this 
issue the main point involved between the Na 
tional Fraternal Congress, composed of the 


older fraternal orders, and the 


America 


Associated Fra 


ternities, comprising the younger set. Mr 
Jackson writes as follows: 
Ne 


Fulton, Ill., April 1.—(To the Editor.)—] 
note the article in your issue of 28th ult.. under 
the head of “Plans of Associated Fraternities.” 
to parts of which I wish to take exceptions as 
not being justified by the facts. Either you 
have been misinformed or have misunde rstood 
the situation. | quote from your article: “Sev 
eral of the fraternities are chafing under th 
restrictions of the Fraternal Congress. As is 
known, this organization desires to make it im 
perative on fraternals to adopt minimum rates 
This would militate against the younger set, 
as the main attractions to their ranks are their 
low rates. 

These statements are grave mistakes. The 
Fraternal Congress is not in favor of minimum 
rates for fraternals, but it is in favor of mini 
mum rates for those outside of its own organ 
ization. The members of the Congress are 
largely the.old societies of the country, they 
are doing business now in practically. all the 
States they care to enter and are extremely 
anxious to bar out any further sa, This 
is very apparent and clearly shown by the re 
port of its committee on rates made at its 1900 
session and appearing on page 
lished proceedings, from 
following: 


37 of its pub 
which I quote the 


*« 


“That in its judgment this Congress shoule’ 
recommend to the law-making powers of all 
States and provinces in the enactment of laws 
that will require all fraternal benefit societies 
thereafter organized and not therefore admitted 
to do business therein, to adopt rates not lower 
than is demonstrated to be necessary by the 
following mortality table.” 

Here follows the table recommended by the 
Congress to be adopted by others. This is the 
milk in the cocoanut. The Congress wants to 
force a minimum rate to be adopted by all 
cieties hereafter entering States in which they 
are not now doing business, but does not want 
these rates to apply to the societies now doing 
business in any State (which means the mem 
bers of the Congress). 

The members of the Congress never once in 
any place in their proceedings offer to raise 
their own rates or recommend to their own 
members that their rates be raised, but only 
insist that the proposed new schedule of rates 
shall apply to others. This proposed legisla 
tion would have the effect of compelling so 
cieties hereafter entering other States to raise 
their rates to the iron-clad minimum thus pre 
scribed, and would leave the members of the 
Congress to either only maintain their present 
rates or they could at their option adont a 
new rate slightly lower than the prescribed 
minimum rate and thus forever be placed at 
an advantage over all competitors. 

To illustrate: The proposed minimum rate 
of monthly payment for one thousand dollar 
protection at age forty is $1.76. If that law 
were adopted in Iowa, then any society here 
after going into that State would be compelled 
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to adopt this rate. Societies now in that State 
could retain their present rates even if they 
were not a third as high as these, or they could 
adopt a new schedule slightly lower than the 
minimum rate, say $1.50, at the age above 
given and they would thus always have an ad- 
vantage over all new societies. This is the 
rankest kind of class legislation and plainly 
shows the desire of the Congress to stop the 
formation of any new societies and limit those 
already organized to the States which they have 
heretofore entered. This would effectually end 
the greater part of their competition. 

Now as to your second proposition, that the 
main attraction to the younger societies is their 
low rates. By this I infer that you mean be 
cause of their cheapness and failure to pro 
vide sufficient sums to meet accruing liabilities 
for benefits to be paid. This is a second grave 
error. Page 313 of the report of the Con- 
gress referred to above shows that it has a 
membership of fifty-four societies. So far as 
we can ascertain with the reports at hand, 
which we believe to be substantially correct, 
but twenty-two of these societies have reserve 
funds or any provision for emergencies of any 
character to insure their safety and perma- 
nence, being but 41 per cent of the whole 
number. The Associated Fraternities has 
forty-three members, of which 33, or 77 per 
cent, have reserve or emergency funds pro- 
vided for in their laws. The foregoing facts 
amply show which organization is in favor of 
adequate rates, permanency and a free field 
for all honorable competition and it is not 
the Congress. 

== 


To further show the inadequacy of the rates 
of members of the Congress and that they are 
not in favor of adequate rates for any but 
outsiders, I quote the rates of a few of their 
most prominent members, which are jewels in 
their way, as follows: 


Rate at Rate at Rate at Rate at 
age 20. age 30 age 40 age 45. 
$ .40 $ 45 $ .50 $ .55 
40 50 . By 65) 

40 44 64 74 
1.00 1.00 1.15 1.40 
30 35 45, 5D 


Let any thoughtful person carefully digest 
these rates, compare those of the members 
at age twenty with those at age forty-five, two 
and one-fourth times as old, and say whether 
or not there is either sense, justice or a desire 
to perpetuate the fraternal system shown by 
these inadequate and absurd rates. And yet 
more than one-third of the individual me mbers 
of the societies which compose the C Congress 
are subject to these rates. These are only a 
few samples of Congress rates, and the societies 
in that body having these ridiculous rates and 
similar ones constitute such a part of the whole 
body that they are able to distate its policy. 

While it is true that the rates of almost all 
of the older fraternal societies are too low, yet 
that is a matter of preference after all, for if 
the members of one society prefer a rate per 
thousand at age forty of fifty cents, knowing 
that it will require not less than Serene as- 
sessments per year to meet benefit claims, they 
ought to have the right to fix such a rate the 
same as another society might prefer to fix a 
rate of a dollar at the same age and have but 
ten assessments. The cost in either case to 
the member would be the same for the benefit 
payments, the only difference being in the num- 
ber of assessments levied yearly. But there 
should be an equality of rates between ages in 
all common fairness and decency, which is not 
shown by the rates quoted above of some of 
the members of the Congress. 


™ 


Having found by experience the inadequacy 
of their own rates, these truly good societies 
are extremely anxious to prevent new societies 
from making what they now believe to be er- 
rors in adopting low rates and seek by law to 
make the new ones adopt rates as much above 
what is needed as their own are below what 
they should be. But the Congress does not 
set the example by compelling or even advis- 
ing its own members to now do what is right 
by adopting the minimum rate, but take good 
care to prescribe it for the “other fellows.” 
Their solicitude for the safety and permanence 
of the other societies is truly wonderful, and 
is only equaled by their total disregard for 
their own permanence and safety in their fail- 
ure to adopt the rates they themselves have 
prescribed. 

The Associated Fraternities is contending for 
local self-government. That for which our 
forefathers for more than a hundred years have 
contended and the spirit of which is instilled 
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into every patriot and which permeates all of 
the wise laws of our land 

When laws are adopted for the regulation of 
fraternal societies let them apply alike to all 
societies, no matter when or where organized, 
giving to none an advantage over others. That 
wise law should be adopted for the regulation 
and control of all societies, making them sound 
and permanent, is conceded by all. This-_is all 
that the Associated Fraternities ask, for which 
purpose it is organized, and it will continue its 
good work until this end is attained. 

EpMuNp Jackson, Secretary. 
se 


SEYEN-YEAR EQUALIZATION 
POLICY OF NEW YORK LIFE. 


The subjoined table gives the revised rates 
of the “seven-year equalization policy” of the 
New York Life. The first year rates are 
the same, but some alterations have been made 
on rates after the first year. The new sched- 
ule went into effect January 1. The follow- 
ing is the table: 






Ord. Life 10 P. Life. 20 P. Life. 20 Yr. End. 
After After After After 
Ist Ist Ist Ist 
y - 
29. 
30. 
30. 
31 
31. 
32. 


46 ° 

47 79.10 65.74 5131 41.24 59.03 48.71 
48 45 52.8% 

19 82.95 69.21 54.45 43.91 61.13 59.38 
1) 84.99 71.068 5617 45.37 62.34 51.35 
51 87.12 72.99 58.01 46.92 33.67 57.1 
52 8935 74.99 59.97 48.59 5.15 53.61 
A3 91.68 77.99 62.06 50.25 66.76 549% 
54 94.11 79.27 64.29 5225 @S.55 5638 





96.66 $1.57 66.69 54.27 70.51 57.99 
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SECURING BUSINESS FROM 
PRESENT POLICYHOLDERS. 


1ost effective methods of secur- 





One of the 
ing business is, of course, from present policy- 
satished with his con 


supreme confidence in the com- 


holders. If a man is 
tract, has 
pany, has secured good results and is a friend 
of the agent, he will likely recommend the 
company and agent to his friends. 

be 4 

Unfortunately the age is very mercenary 
and men are inclined to desire remuneration 
for services. This being the case, the aver- 
age man seems to expect something for his 
influence in securing an applicant. 

Agents usually are willing to allow a con- 
sideration unless the company positively for- 
bids, as the Northwestern Mutual does. 

People are educated to believe they are en- 
titled to a commission because the large com- 
panies have gone to the extreme in this re- 
gard. Elevator conductors, barbers, door- 
keepers at clubhouses, drug store clerks, cigar- 
stand salesmen—all are insurance agents. 
Companies or agents pay these people to talk 
in their favor. to swing business and give the 
agent information as to possibilities. This plan 
has become positively disgusting, frequent it 
is as the feeing system 

Ne 

W. Percy Crenshaw, Chicago manager of 
the ordinary branch of the Metropolitan, 
caused somewhat of a furore recently by writ- 
ing to the company’s policyholders whose ac- 
counts are kept in his office, offering 40 per 
cent commission on new business influenced 
by them. It to be applied on the reduction of 


April 11, 1901. 











their premiums and not paid in any other 
manner. 

Anyone who took advantage of this arrange- 
ment was duly licensed by the insurance de- 
partment as an agent, thus not violating the 
anti-rebate law. 

Mr. Crenshaw’s agents are on a renewal 
contract, and all business thus influenced by 
people whom they have insured goes to their 
account and they get the renewals. 

It seems to be Mr. Crenshaw’s plan to have 
an organization of agent policyholders, as it 
were, and adopt the method of fraternal so- 
cieties in getting business, allowing policy- 
holders to profit in the new business. 

Policyholders’ organizations have been made 
a success by wide-awake, diplomatic general 
agents, who exercise sound judgment. 

Mr. Crenshaw’s modus operandi has been 
branded unethical and unfair to his solicitors, 
but it is certainly on a higher plane than 
the barber-cigarstand-elevator system. 

Perhaps it was an indiscretion to lay before 
all the policyholders the plan. It might have 
been wiser to have picked men who were good 
friends and who would understand the pro- 
prieties. 

Mr. Crenshaw employs new and original 
methods in his work and believes in breaking 
away from beaten paths. 

This is a splendid idea when cautious man- 
agers are at the helm. The peril is in going 
too far and reducing the business to a system 
of “schemes.” 
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COMPANIES AND THEIR 
SPECIALTIES—NORTH WESTERN. 


The Northwestern Mutual Life Insurance 
Company of Milwaukee is one of the typical 
financial institutions of the West, and one of 
the really great life insurance corporations of 
\merica. It has come to prominence largely 
because of its development in the western field, 
inasmuch as for a long period it was supposed 
that a successful institution that required such 
careful financiering as a life company, needed 
the more settled conditions, the clearer atmos- 
phere, and the closer proximity of the money 
market and centers to be found in the East. 

The Northwestern is a sterling example of 
the falsity of these notions when a strong and 
shrewd management is back of an institution 

The Northwestern is particularly noted for 
its dividend paying record. In past years 
when cash surrender and other values were not 
guaranteed, but were reached through mutual 
agreement, the company had a good source for 
dividend funds. Prior to 1806, it did not guar- 
antee values on its annual dividend contracts. 
but did give values on tontine policies at the 
distribution period. 

The Northwestern’s dividends are still liberal, 
not nearly so high, of course, as in the past, 
but it is a stiff company to fight in annual divi- 
dend competition, 

When it went to a 3 per cent basis in Feb- 
ruary, 1900, it was supposed its dividends 
would be scaled heavily, but so far it is hold- 
ing pretty well up to the notch on both old and 
3 per cent business. 

At present the company may have but slight, 
if any, advantage over others in western loans, 
because the eastern companies have loan offices 
all through the West. In the past, however, it 
did have a signal advantage in securing higher 
rates of interest, and even now its prestige as 
a home company carries weight. 

The Northwestern had peculiar advantages 
in getting started right and securing a firm 
footing. It made friends all over the western 
territory. The company has been ably and 
conservatively managed in its various depart 
ments, and this has given it momentum and 
has elicited the confidence of monied men. 

The laws of Wisconsin and the charter of 
the company exclude stocks of all kinds from 
its assets, also office buildings other than its 
home building at Milwaukee, The financiering 
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of the company has kept its securities gilt- 
edged, and its interest receipts are now about 
$14,000,000 more than its death claims since 
its organization. The excess of interest earn- 
ings has enabled the company to apply it to ex- 
penses, and thus could use other resources for 
dividends that in many companies have to be 
applied to expenses. 

Another factor in the Northwestern’s de- 
velopment has been its low mortality. This 
has largely resulted from its refusal to operate 
in States whose conditions are not conducive 
to health. 

In its annual dividend contracts the North- 
western begins payment at the end of the sec- 
ond year. At the end of the fifth year, the 
company pays a double dividend, composed of 
two years’ surplus instead of one, as at other 
periods. 

In its tontine department the company has 
been as notable in its dividends as in its an- 
nual dividend contracts. Prior to 1881, it is- 
sued only annual dividend policies, and this has 
given these contracts a good basis for actual 
experience. 

The semi-tontine contracts of the company 
have 10, 15 and 20 year distribution periods. 
These contracts are divided into classes deter- 
mined by year of issue and length of tontine 
period. 

The Northwestern is one of three companies 
that sets aside its tontine surplus as a liability. 
An account is kept of each individual policy 
on this plan. After three years from date of 
issue a statement will be furnished any policy- 
holder showing how his account stands. 

The Northwestern only issues two stock rate 
contracts, a whole life and five-year term. 

Another strong stand of the company is on 
the question of rebating and brokerage. It is 
most exacting on these points and will dis- 
charge any agent who rebates or allows a 
brokerage to any other than authorized agents 
of the company. These are not dead letter laws 
on the Northwestern’s books. 

The company was incorporated March 2, 
1857, under the name of the Mutual Life In- 
surance Company, with headquarters at Janes- 
ville, Wis. On Nov. 25, 1858, applications for 
$300,000 insurance had been received, so it be- 
gan operations. On its report the following 
year it showed $408,800 in force and $9,337 as- 
sets. Its headquarters were removed to Mil- 
waukee and its name changed to its present 
one. In January, 1870, the rates were based on 
the American 4 per cent table, the highest re- 
serve then known. 

Its loan department is as important a factor 
in the West as its underwriting, as it controls 
property in every direction. Its Chicago finan- 
cial interests are heavier by far than any other 
life company. 
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NEW POLICIES WHICH HAYE 
RECENTLY BEEN ISSUED. 





The following is the twenty-year endow- 
ment policy of the Travelers: 
Number xxxx. Description, 20-year Endow- 
ment. 
‘Ne 
THE TRAVELERS INSURANCE COMPANY 
OF HARTFORD, CONN, 


Amount, $10,000. Age, 35. Premium, $441.30. 

In consideration ot the application for this 
policy, which is made a part of this contract, 
a copy of which is hereto attached, and of the 
annual premium of four hundred and forty- 
one dollars and thirty cents (which may, by 
assent of the Company, be paid in semi-annual 
instalments of $229.50, or quarterly instal- 
ments of $116.90), to be paid on or before the 
20th day of February in each year until 20 full 
annual premiums shall have been paid, or until 
the death of the insured, should that event 
sooner occur, does hereby insure Richard Doe, 
of Chicago, in the County of Cook, State of 
Ill., in the sum of ten thousand dollars, to be 
paid at the home office of this company, upon 
acceptance of satisfactory proof of the death 
of the insured during the continuance of this 
policy (less the balance of any partially paid 





annual premium or any indebtedness of the 
insured or his beneficiary to the company), to 


as beneficiary, or to such other beneficiary as 
may be designated by the insured, as herein- 
after provided. In the event of the prior death 
of the above-named or other designated bene- 
ficiary, the said sum shall be paid as aforesaid 
to the executors, administrators or assigns of 
the insured. If the insured survive the term 
of 20 years the said sum shall be paid to him 
or his assigns. 

All premiums are payable at the home office 
of the company in Hartford, Conn., but will be 
accepted if paid to an agent in exchange for 
a receipt signed by its president or secretary, 
and countersigned by the agent designated 
herein. This policy shall not take effect unless 
the first premium is actually paid while the 
insured is in good health, and if the second 
and third annual premiums or any instal- 
ment thereof be not fully paid when due, this 
policy and all claims under it shall be void, 
and the premiums already paid shall be re- 
tained by the company as compensation for 


the insurance carried. The payment of Iess 
than a full annual premium before the end 
of three years from date of issue shall not 


continue this policy in force longer than three 
months in case of a quarterly instalment, or 
six months in case of a semi-annual instalment. 

In case of default in payment of any pre- 
mium after the third year this policy shall 
remain in force for the term specified in the 
Table of “paid-up term insurance” indorsed 
hereon, and in case of the death of the in- 
sured within three } pees from the date of such 








“There are probably more than 20,000 
men and women making their living as 
agents in propagating the business of life 
assurance in the United States. These 
industrious people are veritable mission- 
aries for the highest good, and in these 
days when there is so much discussion as 
to the most feasible way of arresting pov- 
erty and encouraging thrift, the study of 
life assurance as practiced in America 
by the companies which have worked out 
such an example to the world, would re- 
pay the time and attention given to it on 
the part of every intelligent citizen who 
loves his country and his kind. 

“The fact that life assurance has under 
its protection millions of widows and 
orphans, who, for the most part, have no 
other dependence and are naturally in- 
competent to judge for themselves, lends 
a sacred character to the business. The 
mind directing such an enterprise which 
will stoop to the meanness,of vulgar riv- 
alries or hazard the permanent advantage 
of policyholders by excessive concessions 
from sure principles, in order to outstrin 
a competitor, has no place in the counsels 
of this solemn and stupendous institu- 
tion.”—James W. Alexander. 











default, all unpaid premiums with interest 
shall be deducted from the sum irisured; or in 
lieu of such term insurance, a paid-up policy 
will be granted for the sum specified in the 
table of “paid-up policy value’ indorsed hereon 
if this policy is legally surrendered therefor 
at the home office within three months from 
date of lapse, 

At the end of the third year 
of issue, or of any year thereafter, 
value specified in the table of “cash surrender 
value” indorsed hereon will be paid for this 
policy, provided it shall be in force under its 
original conditions, and is legally surrendered 
therefor to the home office within thirty days 
from the close of any such period, or the policy 
being in force as aforesaid, the company will 
loan upon a satisfactory assignment thereof 
as security, the sum specified in the table of 
“loan values” indorsed thereon. 

It is agreed that if death shall occur later 
than two years from the date of this policy, 
if the premium shall have been duly paid in 
good faith, the liability of the company shall 
not be disputed, but if the age of the insured 
has been understated in the application of this 
policy, the sum payable hereunder shall be 
such proportion of the principal sum of this in 
surance as the premium paid bears to the re 
quired premium at the true age. 

The insured at the end of the endowment 
term hereof, or the beneficiary named herein 
or other designated beneficiary may, at ‘the 
time of filing proofs of death, elect to have 
the amount of this insurance payable according 


from date 
the cash 
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to the “table of instalments” 
instead of in one sum. Provided this policy 
is not assigned, the insured may, with the 
written consent of the company at any time and 
from time to time during its continuance, 
change the beneficiary of this insurance. 

No assignment hereof or change of bene- 
ciary shall be binding upon the company unless 
made by an instrument in writing indorsed 
upon this policy or attached hereto; nor unless 
a duplicate of such instrument is furnished 
to the company forthwith upon its execution; 
but the company shall not be held responsible 
for the validity or effect of any such assign- 
ment or change of beneficiary. Any claim 
made under an assignment hereof shall be sub- 
ject to proof by assignee of interest and extent 
thereof. 

No agent can make, alter, or discharge this 
contract, or extend the time for payment of 
premiums. Nor can this contract be varied, 
or altered, or its obligations or conditions 
waived or extended in any respect, except 
by the written agreement of the company 
signed by the president, vice-president, or sec- 
retary, whose authority will not be delegated. 

In witness whereof, The Travelers Insurance 
Company has caused this policy to be signed 
by its president and secretary, at Hartford, 
Conn., this the day of........ 
Secretary. 
J. G. Bartrerson, President. 

“e 


indorsed hereon 


If you discontinue paying, you have the 
choice of a surrender value of the policy in 
any of the following ways: 


You may continue the full 


insurance for the 
terms stated, 





Paid-up Term 
(Automatic.) 
Cash in 
One Pay- 
ment at 
Maturity 
At end if Insured 
of year. Years. Months Lives 
BD vatdnsababssdsvivcddvansavinnd 7 3 
D aus ssghtedandervtetenstesseeed 10 8 
PRE SAS GS REECE Sa 14 3 
Dotkvtvonsdendese awk poaas eee 14 
7 13 1,490 
s — 2,270 
) ll 3,060 
10 10 3,790 
1! 9 4,510 
12 .8 5,150 
LS EF 7 5,770 
DD 60 seeeeceeoseseesveccaveneseen 6 6,380 
RE eR Fer AS BED 5 6,970 
16 .4 7,550 
ED. kpnsbaeseessanaadeerpuecthuen 3 8,200 
18 ; a 8,650 
Sh <i cwsvutenkantued estiustnabnba 1 9,180 
20 A ee ee ae ame 10,000 
Or, you may obtain a paid-up poliey at the end 
of the years designated. 
Paid-up Paid-up 
At end policy At end policy 
of year. values. of year. values. 
DB dacduscscseesysova $ 1,500 iD Scapecnnccdénncasa 6,000 
4 2,000 1 +» 6,500 
+ 2,500 14 7,000 
6 Be Soil wdict ovchcecegunan 7,500 
Dn cducebgeentas 3,500 16 - 8,000 
D kihecvtansneses 4,000 17 - 8,500 
Di ndeecmiernewe 4,500 18 - 9,000 
tend eats 5,000 19 - 9,500 
11 $ 5,500 20 10,000 


Or, you may surrender the 


policy at the end of 
the years designated for a cash value as stated. 
Cash Cash 
At end surrender At end surrender 
of year. values. of year. values. 
re i keotsiéasdbeteseana $ 4,210 
3 BE xédeanedscsedeuben 4,780 
4 14 5,390 
5 15 6,040 
6 if 6,740 
7 i 7,499 
s 18 8,300 
4 19 9.16) 
10 ) 10,000 
1] 





Loan values. 
(These figures apply only to policies free from in 
deducted 


debtedness. 
from loan). 


Next annual premium to be 





At end 
of year 
sAbnbaueencggenses $ 630 
F Sevveeséveccetnese 930 
1 1,260 
1,630 
6 2.000 
7 2,390 
8 2,820 
9 --- 3,29 .. 8,650 
1” --- 8,7 20 Full paid 
11 .- 4,210 


[ ABLE OF INSTALMENTS, 


Instead of receiving the payment of the pol 
icy in one sum the beneficiary can elect to have 
it paid in instalments as follows, for each 
$1,000: First instalment to be paid on accept- 
ance of proof of claim. 

5 annual instalments certain of $214 each. 
10 annual instalments certain of 116 each. 
15 annual instalments certain of 8&4 each. 
20 annual instalments certain of 68 each. 
25 annual instalments certain of 658 each. 

It is hereby agreed that if this policy matures 

as an endowment, the insured may, at such ma- 








20 


THE WESTERN UNDERWRITER. 


cw II, 1901. 








turity, take in lieu of the principal sum of this 
insurance : ° 

A cash payment of $6,290, and a paid-up 
policy for $10,000, payable at death, provided 
said insured shall be in good health and insur- 
able condition, to be evidenced by satisfactory 
certificate of this company’s medical examiner, 
or 

A paid-up policy for $26,990, payable at 
de ath, provided said insured shall be in good 
health and insurable condition, to be evidenced 
by satisfactory certificate of this company’s 
ae examiner, or 

An annuity of $548.70, payable annually 
daring the natural life of the insured. The 
first payment to be made upon the date fixed 
for the payment of the endowment. 


es Fs 


SEVERAL PHASES OF 
LIFE INSURANCE PRACTICE. 


In the last issue of the monthly life insur- 
ance number of this paper mention was made 
of the new method employed by the Security 
Mutual Life of Binghampton in compensating 
agents. Hitherto the practice of the company 
has been to make bonus propositions toward 
the close of each year, so framed that only a 
very few of its agents were eligible to com- 
pete. The purpose of the revised plan is to 
abolish all bonuses, and by the present ar- 
rangement enable any man who is devoting 
his time to the interests of the company to 
be a participant of the benefits accruing from 
the bonus proposition. 

A circular letter from Superintendent of 
Agents Moore Sanborn describes the plan as 
follows: 

%¢ 


At the annual meeting of Security Mutual 
Life Insurance Company an organization called 
the “Security Agents Association’ was per- 
fected by the adoption of by-laws and the elec- 
tion of officers. Believing that membership in 
this association should mean something and 
pay something, it was decided that it should 
be —_ on two things: 

An agency contract with the Security 
Mutual or one of its representatives. Lapse of 
contract to void membership in association. 

Thirty-five thousand dollars of business 
must be personally written, delivered and set- 
tled for each year. 

Ne 


“We believe that no agent of Security who 
will devote his time to the business can fail 
to be enrolled in the association under this 
simple condition. 

“The company on its part agrees to set aside 
I per cent of its gross income on new business 
each year, and will divide up the fund thus ac- 
cumulated among the members of the S. A. A., 
each member to receive the proportion of the 
whole fund that his gross premiums (settled 
for) bears to the gross premium income of new 
business received by the company. The mem- 
bers of the agency force were unanimous and 
enthusiastic in believing that this proposition 
from the company will be more beneficial and 
equitable to them than any bonus offer hitherto 
made. It is estimated that at least $3,000 
will be in the fund at the close of 1901, to be 
divided up at thestannual meeting of the asso- 
ciation the first of February, 1902. This sum 
should be largely increased from year to year, 
as the business of the company develops. 

“Agents writing less than $35,000 paid for 
business, or ceasing to represent the company, 
are not counted as members of the association, 
nor will they receive any proportion of the 
bonus fund, though their contributions to the 
income of the company will materially add to 
the fund, thus directly benefiting the members 
of the association. 


“We urge your active co-operation in the 
work of the association, and trust your part 
in the bonus fund to be divided next year may 
be a substantial addition to your earnings dur- 
ing IQOI. 

“The S. A. A. voted to co-operate heartily 
with the undersigned in editing and publishing 
on behalf of the agency department a paper to 
be called The Security Agent, which is to 
be issued in months when the Security does 
not appear. As this paper is to be for the 
agents of the company solely, and is intended 
to serve as a circulating medium for the in- 








formation and elias of the force, it is 
hoped that each field representative of the com- 
pany will aid its editor by contributions of 
news and articles of interest to Security work- 
ers from time to time. The agency force of 
Security Mutual is united and enthusiastically 
aggressive, promising better results in the field 
during 1901 than it has achieved hitherto. 
‘With a long pull, a strong pull, and a pull all 
together,’ we expect to make ‘a million a 
month’ our standard of production for the 
coming year. 
+ + 

Notwithstanding that it is one of the estab- 
lished axioms of life insurance law that the 
company, under the usual policy contract is- 
sued, cannot be held responsible for prom- 
ises Or agreements of its agents, cases are 
being decided in the courts constantly that 
hinge on this point. 

These cases usually arise from the ex- 
travagant and sanguine estimates of agents as 
to tontined dividend results. The tontine 
system of dividends has probably done more 
to bring life insurance into disrepute than 
any other factor. The very fact that the 
assured has no recourse whatever makes him 
and his friends all the more angry and deter- 
mined in their antagonism to insurance. The 
lower courts, where the trial is by jury, will 
frequently feel the justice of the plea from the 
plaintiff's viewpoint so strongly that they 
will disregard the legal aspect of the case al- 
together and give a decision in accordance 
with the policyholder’s understanding of the 
contract. 

Ne 

In a recent case this position was so 
strongly maintained ‘that the assured won in 
two lower courts and it was only when the 
Ohio Supreme Court was reached that the 
suit was brought to a practical legal basis. 

The case referred to was that of Hook vs. 





synonymous. For instance, you “want” 
the life insurance agent to stop calling on 
you. But you “need” life insurance. 

If you see another agent is doing a 
good business, and think “he is a lucky 
fellow,” just follow him up, and you will 
find his luck is but intelligent industry. 
Try it yourself. ‘Luck’ is all moonshine. 

Lapsing a policy is something like losing 
an umbrella. You may not get it back 
again. And it{s a much more serious loss. 
To leave your family only a lost umbrella 
would afford them but slight protection in 
any event. 

How many times have you said “no” to 
the life insurance agent? When the 
Reaper calls, you cannot say “no” to him. 
You will have to go. 

Self-reliance is unlike self-conceit. One 
is a lifter, the other a millstone. Agents, | 
how is this? 

And you don’t believe in life insurance, 
eh? “Alas! it is pitiful, in a whole city 
full”—there are others just like you. Per- 
haps good life insurance companies don’t 
believe in you, either! How about that 
end of the argument ?—The Manhattan. 


{ 
E “Want” and “need” are not always 








the Union Central. Hook cook out through 
an agent in General Agent W. E. Hoyer’s 

territory, a ten-payment life rate endowment 
for $2,000, premium $147.20. Hook supposed 
he had a ten-year endowment. He claims that 
during the ninth year Hoyer induced him to 
give him his note for two annual premiums 
and guaranteed that he would receive the 
2,000 at the end of the eleventh year, less the 
amount of the note. 


He turned over the policy as collateral 
security for the note. As the Union Central’s 
ten-payment life rate endowment usually ma- 
tures in about 20 years, of course the company 
was not ready to pay him the face of the 
policy at the end of the eleventh year. 

His suit has been dragging in the courts 
several years and, as stated, two lower courts 
sustained his contention that the company was 
bound by the agreements of its agent, Hoyer. 
Of course, when the case went to the su- 





preme court, the company was _ sustained. 
Among other things the court held the as- 
sured might be expected to know the nature 
of his contract after having held it nine years. 

As to the nature of this policy Secretary 
Marshall of the company says: 

“You inquire whether the statement made 
to you that the company allowed no surren- 
der whatever upon this policy, is true? No, 
it is not true. In the first place, the policy 
was not a ten-payment life, but an ordinary 
life policy, upon which, after nine premiums 
had been paid, Mr. Hook borrowed the 
amount of two additional premiums and 
which amount was in the shape of a loan 
upon the policy. 

“This note, given for the premium, was not 
paid when it matured two years after date, 
but. notwithstanding this fact, the policy was 
carried for two years and a half longer under 
the non-forfeiture conditions of the policy, so 
that, as a matter of fact, Mr. Hook had thir- 
teen and one-half years of insurance for nine 
years’ premiums actually paid.” 

fe 

Companies issuing gold bond policies are 
pushing them to the fore. Formerly these 
contracts did not find ready sale, but of late 
monied men find a good investment in them 

The Mutual Life, Equitable, Metropolitan 
and Prudential sell the most of these bonds. 
The Penn Mutual has a policy that might be 
denominated a bond. 

There is an attractiveness about the contract 
that appeals to a monied man. It is rather 
an exclusive policy which can only be af- 
forded by one with a liberal income. The Mu- 
tual Life’s executive specials used to make 
a grandstand play with these policies. It 
makes a pretty contract to present to a man 
in affluent circumstances as an avenue for 
investment. 

ss SS Ss 


TALKS WITH ACTIYE AGENTS 
ON PRACTICAL SOLICITING. 


A helpful article on the “Art of Canvassing” 
appears in Sunlight, the bulletin issued by the 
Sun Life of Louisville. It is as follows 


“The art of canvassing must be learned, 
and if one has not the natural tact to sell 
insurance, or anything else, he must acquire 
the art by hard work and experience. <A 
story very much to the point is that of the 
old southern gentleman who, though well 
provided with farm land and other property, 
was in pressing need of ready cash. While 
this need‘ was more or less chronic, it was 
especially noticeable when he was taken sick 
and confined to his bed with an attack of 
gout. The family was in need of tea and 
coffee and he needed some cigars and 
tobacco, but the family exchequer was woe- 
fully depleted. 


“— 

“Calling his eldest son, a lad of eighteen 
years, to him he directed that the boy should 
go to the barn and get a dozen samples of 
the best corn and take them into town and 
get orders for one, two or three hundred 
bushels, as the case might be. The boy se- 
lected the corn and put it in a bag and threw 
it over the back of his horse and went to 
town. He put the horse up at the stable, 
threw the bag across his shoulder and started 
up the street. He went into the first com- 
mission store he saw, and the man said to 
him: ‘What have you in the bag?’ His re- 
ply was: ‘None of your business,’ and he 
turned on his heel and went out. This made 
the boy mad, and after walking about the 
town for an hour or so and finding no one 
gave him an order for even twenty bushels 
of corn, he mounted his horse and went back 
home. He related his experience tu his father, 
who told him that he lacked tact and did not 
know how to sell anything. 

‘Ne 

“Still, the boy’s father gave him more spe- 
cific directions on the day following, and 
again sent him back over the same route. 
This time he was more successful, and came 
back with orders for several hundred bushels, 
and the family’s demands were thus met. 

“In this story are several lessons for insur- 
ance agents. They must first know what they 


are about, understand the various points of 
their business, believe in the arguments they 
themselves represent, and, above all, present 
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them forcibly and courteously. They must 
have tact enough not to talk themselves out of 
a sale, but rather to seize upon the happy mo- 
ment when the insuree admits their argument, 
either wholly or in part. When the applica- 
tion is signed the rest is easy sailing. 

“But if a new agent is not successful at 
first, let him gather from the experience of 
others new ideas, and return over the same 
route where he failed before. The chances are 
largely in his favor that the second or third 
trip will be productive. The best way to 
teach a boy to swim is to throw him in the 
water after you have told him how to swim. 
The best way to make a successful agent is to 
tell him what he is expected to do, give him 
his arguments and his applications and let 
him do the rest. 

“Yet an agent must not undertake to write 
insurance until he has fortified himself by 
careful investigation and considerable reading, 
so that he may be able to cope with those who 
are inclined to present stereotyped arguments 
in opposition to the theory and practice of in- 
surance. 

“Let a man enter the work seriously and 
study it as conscientiously as he would any 
other business, and then apply his knowledge 
with tact and persistence. Then, indeed, he 
will surely prove successful, for he shall have 
acquired, in a. measure, the art of canvassing.” 

+ + 

Edward L. Gernand, general agent of the 
State Mutual Life at Baltimore, is one of the 
live men in life insurance. He reaches men 
by attracting their attention and keeps his wrts- 
sion constantly before them. He gets oui pos- 
tal cards to business men with “Gernand’s 
Man-to-Man Talks About Life Insurance.” He 
has twenty-five of these “Talks” following up 
a man for that many days. They are all units 
in a system and can be used singly or as a 
collection. Here is a sample taken off-hand, 
it being copyrighted: 


“There are lots of men so busy that even 
when they sit down to their meals the news- 
paper is spread out before them. You'd fancy 
that a man so tremendously busy as all that 
would never think to insure his life? 

“That’s the very man who holds a policy! 

“More than that—he holds the best policy 
there is to be had! 

“Now he isn’t too busy to read. He may 
be too busy to do much talking. But he isn’t 
too busy to think! No thinking man is with- 
out insurance on his life; and the more of a 
thinker he is the more particular has he been 
that the policy is one which will never oblige 
him to devote any more attention to its meri- 
toriousness. 

“Life insurance is one of the principal thinks 
of the day. And you'll admit that men were 
never such astute business men as now, never 
wanted so much for their money, never fer- 
reted into things as deeply as they do now? 
All the minutes they have left—once the insur- 
ance question is settled—they employ in living. 
They leave the insurance-without-a-flaw to 
catch up what time they may have lost which 
their heirs will need the worth of. That’s the 
kind of insurance that Gernand talks about.” 

+ + 

Lawrence C. Woods of the Equitable, in 
the company paper, discusses a question that 
has arisen in the minds of solicitors very often. 
He calls attention to the fact that the ma- 
jority of women are opposed to their male 
relatives, on whom they are dependent, carry- 
ing insurance. 

This has frequently been brought to the 
mind of an agent. Men, as a rule, receive 
but little encouragement from home as to 
life insurance. The solicitor uses the family 
as a great argument, the cardinal one in fact, 
in urging men to take life insurance. When 
these same men take up the subject with their 
female dependents, they frequently find in- 
difference or hostility. 





Women in general do not realize the value 
of anincome. They are not versed in financial 
affairs. They do not act as bankers nor pro- 
vide for the payment of bills. The necessity 
of resources to meet current bills has not oc- 
curred to them. A woman knows when her 
orbit as to expenses is limited. She has 
wished for more means, and is_ perhaps 


thoughtless as to money affairs. Her life is 
removed from the marts and offices. 

Mr. Woods in his letter gives additional 
reasons in which he says that women abhor 
the thought of death, and dislike to hear it 
discussed in any form when it applies to those 
of their family. Again wives are unselfish as 
a rule, and protest against a husband assum- 
ing extra obligations io nrcvide for her when 
he is gone. She realizes ii involves sacrifice 
and often one is pressed to make the payment. 
As a suggestion, Mr. Woods says: 

“Among the points which I have found 
appeal to a good wife are, first, that the money 
is coming back at the end of twenty years, 
and that it is really a saving. Secondly, that 
instead of being a source of worry and anxiety 
to her husband, it releases him of both, and he 
is far more apt to live longer and happier, 
knowing that such protection as the Equitable 
offers is thrown around those dear to him. 

“Lastly, while a mother might object to a 
husband carrying assurance for her, when 
she thinks of the future of her little ones, and 
the difference between their position if the 
father lives or dies, she might often see the 
wisdom of assurance. 

“The above has just been emphasized to me 
by a talk with a doctor, who has a wife and 
one child, and a practice yielding him about 
$5,000 a year. He has saved practically noth- 
ing, but carries $5,000 insurance, and yet tells 
me, what is doubtless true, that his wife sees 
no advantages in his carrying any more, and 
as a matter of fact is opposed to his carrying 
any. 





The Union Central is issuing a continuous 
instalment policy. It will guarantee the in- 
stalments for a certain number of years if de- 
sired. The instalments increase in amount 
each year. ~ 


The Massachusetts Mutual has made the 
following recent appointments in Michigan: 
H. D. Witherill, Chelsea; B. S. Shaw, Alpena; 
Ping Janes, Cass City; C. S. Stewart, Hiulls- 
ale. 
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Insurance Supplies. 


THE WESTERN UNDERWRITER CO. 
is now in a position to furnish 
companies, fieldmen, local agents, 
adjusters and brokers with any 
line of supplies. We have 


Expiration and Line Books, 
Registers of all Styles, 

Block and Street Books, 

Dwelling House and Household In- 


ventories, 
Policy Files, 


Proofs of Loss and other Blanks, 
All Special Agents’ Books, Policy 
Labels, etc., etc. 








THE 


Western Underwriter Co., 
164 La Salle Street, 


TEL. MAIN 2914. CHICAGO. 
413 Vine St., CINCINNATI. 
TEL. MAIN 2077. 





ALL ORDERS PROMPTLY FILLED. 








Arrange your SUMMER TRIP to visit the 


Pan-American Exposition, 


At Buffalo, May 1st to Nov. ist, 1901. 
NIAGARA PALLS, one of the Seven Wonders of the 
World, within an hour’s ride from Buffalo. 


Thousand Islands, Muskoka Lakes, The Adirondacks 
and New England pe. are but a short and delightful 
ride by lake or rail. 


WEEKLY EXCURSIONS VIA 


BIG FOUR ROUTE 


TO BUFFALO. 


On Tuesdays, May 7, 14, 21 and 28, rate of one fare, 
lus one dollar, round ip. good for return leaving 
i up to midnight of the tenth day following date 
of sale. 


On all through tickets, either one way or round trip, 
reading east of Buffalo, privilege of stopover for ten 
days will be granted at Buffalo, on deposit of ticket 
with Joint Agent at that point and payment of fee of 
one dollar. 


Call on or write Agents “Big Four” for full infor- 
mation, circulars of the Exposition, ete. 


WARREN J. LYNCH, W. P. DEPPE, 
Gen. Pass. & Tkt. Agt. Asst. G. P.& T. A 


J. E. REEVES, G.s. A., Cincinnati. 0. 


B. & O. S=W. 


BEST LINE 
AND SERVICE TO 
THE 


Carlsbad of America 


FRENCH LICK 


AND 


WEST BADEN 


SPRINGS. 


Close connections at Mitchell, Ind., with 
trains of the Monon Route. 








Descriptive pamphlets furnished on 
application to any Ticket Agent of the 
B. & O. S-W. R. R. 


0. P. McCARTY, 
General Passenger Agent, 
CINCINNATI, O 











THE FINEST TRAINS IN 
CENTRAL STATES 


BETWEEN 
Cincinnati, Indianapolis, Chicago. 


BETWEEN 
Cincinnati, Dayton, 


Toledo, 





Vestibuled Trains, Cafe Dining Service, 
Compartment Sleepers. 


D. G. EDWARDS, 


Pass. Traffic Mgr., Cincinnati. 



















































THE WESTERN UNDERWRITER. 





INSURANCE BROKERS. 
EDWARD D. CLARKE CO., 


177 La SALLE St., CHIcaco. 
Reference, Royal Trust Co. Repre-enting companies writing 


surplus insurance, special risks and reinsurance, also large 


facilities for surplus lines. 





SHIPMAN & WAYNE, 


Fire Insurance, 


210 La SALLE STREET, CHICAGO. Correspondence solicited. 


Surplus Insurance placed in strong companies. 


E. J. SUMMERHAYS & CO. 


Fire Insurance Brokers, 
84 ADAMS 8T., CHICAGO. 
Snsusanee | placed on Mercantileand Manufacturing Risks 
n any Location; correspondence solicited. 








ARTHUR KLEVE, 
Broker and Underwriter, 
Handler of Large Lines, 

80-82 William Street, New York City. 


Correspondence Solicited with Outside 
Com panies and Brokers. 





We make a specialty ol writing Fire 
Insurance on risks that local agents 
cannot provide for in their own 
agencies. Liberal commissions. 


C. A. VAN ANDEN & CO,, 
164 LA SALLE STREET, _- CHICAGO, ILL, 


J. HSH. LEDMDInNG. 
FIRE INSURANCE. 

Masonic Temple, N. E. Cor. 3rd and Walnut, Cincinnati, Ohio. 
Telephone Main 2712. 

ROYAL EXCHANGE meg YY London, Eng., Est. 1720; 

losses paid, over $183. 000. 
NATIONAL FIRE INSURANCE CO., Allegheny, Pa. Net sur- 
plus, $171.524.19. PHCENIX FIRE INSURANCE CO., Hart ford. 


p onn. FIDELITY & CASU ALITY ©0., Ne Ww Y ork. Plate Glass, 
Elevators Holl r ohiliry 


SURPLUS LINES. 


WESTERN CONSOLIDATED 
UNDERWRITERS. 


LITTLEFIELD & NORTMAN, Managers, 
160-162 Washington St., Chicago, lil. 








Unlimited Liability of Underwriters. 


Will accept moderate lines on surplus business 
from agents. 


NEW YORK BRANCH OFFICE, 
80-82 Williams Street 








INSURANCE ADJUSTERS. 
F. L. PARSONS, 


Adjuster of Fire Losses, 
29 Euciip AVE., Room 10, 
Telephone Main 1996. 





F. E. BIGDEN, 
Insurance Adjuster, 


% LA SALI FE STREET, ROOM 306, 
Telephone Central 856. 


CHICAGO. 





INSURANCE LAWYERS. 


White, Johnson, McCaslin & Cannon, 


Counsellors at Law, 


1416 to 1421 Williamson Bidg., Cleveland, 0. 





SPECIAL ATTENTION GIVEN TO THB 
LAW OP INSURANCE, 


BOWEN, DOUGLAS & WHITING, 


ttorneys and Couns-lors, 
80-85 MorraT Bock, Detroit, Mic#. 
Special Attention to Law of Insurance. 








H. J. Booru EO. 8S. PETERS. 
BOOTH, KEATING & PETERS, 
Rooms 7, 8, 9 Boarp or TRADE, 

Telephone 784. CoLuMBUs, OnI0, 
Special Attention given to Insurance Law. 


CRANE, NORRIS & DREW, 


Attorneys and Counselors, 


1003-1009 Michigan Trust Co. Bidg., Grand Rapids. Mich. 
Special Attention given to Insurance Litigation. 


HOWARD & HANDLAN, 
Attorneys at Law. 


Special Attention to Law of Insurance. 
WHEELING, West VIRGINIA 











T.B.Paxton, J.W.Warrington, T.B.Paxton Jr., G.H.Warrington 


PAXTON & WARRINGTON, 


Attorneys and Counselors at Law, 
Unirep Bank BUILDING, CINCINNATI, OHIO. 
Special Attention to Insurance Law. 


LOCAL AGENTS. 


PARrwrmrmrmnrnrwnnwnm ann, 


“CA . FARN HAM & CO., 
4TH AND VINE Sts., CINCINNATI, OaI0. 
Fire, Marine, Tornado, Rents, Plate Glass, Accident, Boiler, 
Elevator, Employers’ Liability and Bonds. 
Correspondence Solicited. 








BEFORE SIGNING A CONTRACT 


Don’t Fail to See 


Ferguson Bros., 
General Agents for Northern Itinols, 
THE PRUDENTIAL INS. CO. OF AMERICA, 


(Ordinary Department.) 
407 Merchants’ Loan and Trust Bidg., Chicago. 


SPECIAL AGENTS for Chicago. 
WANTED | DistRICT AGENTS for outside 
\ LOCAL AGENTS every we 


LIFE INSURANCE AGENTS. 


Ican handle approved premium 
notes at reasonable rates. . . . 


J. M. HENDERSON, 
Room 530, 189 La Salle St., CHICAGO. 


rritory 








M. BUCHMANN. A. W. PARSONS 


BUCHMANN, PARSONS & CO., 
ire "Ensurance. 
Conneapentenes: Solicited, Lines Large or Small. 
401-2-3 GaRFIELD BLDG., CLEVELAND, OHIO 


THOMAS H. GEER & CO., 
General Insurance, 
158 SuPERIOR STREET, CLEVELAND, O8IO. 
Members of the Ohio Association of Local Fire Insurance 
Agents. 


0. M. STAFFORD, GOSS & CO., 
BROADWAY AND WILLSON AVENUES, CLEVELAND, OHIO. 
The largest Agency in Cleveland. oe ee large lines. 

. ) Woodland and Willson Aves., 
Branch Offices: ; Downtown Office: Century Bldg. 











FRED P. THOMAS & CO., 
General Insurance, 
StanDaRD ButLpine, No 53 Evciip AVE.,CLEVELAND, O. 
Special Facilities for placing large lines in best English 
and American Companies. Correspondence solicited. 





HENRY 0O’KANE, 
— Insurance —— ° 


THe WYANDOTT OLUMBUS, OHIO. 
Special facilities for large ‘on 





C.J. RUSSELL & CO. 


ESTABLISHED ie90. 


General Instrance Agents & Brokers, 


177 LA pais STREET, 
CHICAGO. 


We Make a Specialty = Placing Agents’ ange 
and Surplus Business. Reliable Stock Companies 


CORRESPONDENCE INVITED. 


The PKEFERRED Accident Insurance 
Co. of New York. 


Active Agents Wanted. 
Gilt-Edge Contracts Given. 
Write, Telephone or Call and See 


NELSON J. EDWARDS, Manager for Southern Ohio. 
20, Masonic Temple. Telephone Main 2652. CINCINNATI, 0, 








JOHN K. DUKE & SON, 


Fire, Life and Accident Insurance Agents, 
Leading Agents at Portsmouth, Ohio. 
Buy and Sell Rea! Estate. 
No. 51 West Seconp Sr. PORTSMOUTA, OHIO, 


BARKER, FROST & CO., 
General Insurance Agency, 
411 MADISON STREET, ToLEpo, Onto. 
Facilities for carrying largelines. Grain lines a specialty. 


TREMAINE, DRAPER & CO., 
General Insurance, 
°04 SUPERIOR STREET, - 
Facilities for placing large lines unsurpassed 
CORRESPONDENCE SOLICITED 








CLEVELAND, O. [| 


CLEVELAND, OHIO, 





THE McGILLIARD AGENCY CO. 
Place Surplus Lines. 


Correspondence with agents 


solicited. Indianapolis, Indiana. 


1846 a 1901 


Western Mutual 


FIRE INSURANCE CO. 
OF URBANA, O. 


WRITES OHIO BUSINESS ONLY. 


Fifty-Five Years Continuous and Successful Operation. 





W.R. ROSS, President. C. A.ROSS, Secretary. 
E. T. O’KANE, Special Agent. 





Incorporated April 17, 1876. 
Begau Business October 2, 1876. 


The Central Manufacturers 


MUTUAL INSURANCE CO., 


VAN WERT, O. 
Liability of Members to Assessment $475,001.43 
Total Cash Assets $117,126.73 
Net Cash Surplus 864,915 59 


H. V. OLNEY, Pres. F. W. Purmort, Sec'y and Treas 





1876. 1901, 
STRONGER AND BETTER THAN EVER. 


The OHIO MUTUAL 


FIRE INSURANCE CO. 
of Saierm, O. 


An Agency Company Confined to Ohio. 
CASH SURPLUS, - = $57,530.78 
‘‘Maximum Security—Minimum Cost.”’ 


J.R. VERNON, Prest. J. AMBLER, Secy. 





CHARTERED 1851, 


Richland 


Mutual Insurance Company, 


MANSFIELD, OHIO, 


DIRECTORS: 
N. 8. Reed, J. W. Jenner, W. W. Cockley, 
J.C. Larwill, G. A. Clugston, A. C. Cummins, 
H. R. Smith, H. C. Hedges, J. A. Rigby. 
Assets, $1,600,000.00. 


H. BR. SMITH, Pres’t. R. SMITH, Seo’y. 





J. W. Wacner Pres. J. M. Cook, Sec’y. 
INCORPORATED 1873, 


THE MANSFIELD 


MUTUAL FIRE INSURANCE CO. 
OF MANSFIELD, OHIO. 





Premium Notes, $470,079.00 
Net Cash Surplus, $23,731.50 


BUSINBSS CONFINED TO OHIO. 





Health Insurance Exclusively. 


Gustav W. Liirman, Prest. Samuel R. Barr, Vice-Prest 
J. Bannister Hall, Sec’y-Treas. 


National Indemnity & Insurance 
Company of Baltimore City. 


CAPITAL $100,000.00. SURPLUS, $38,000.00. 








RELIABLB AGENTS WANTED. 
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THE WESTERN UNDERWRITER. 








PROVIDENT LIFE AND TRUST CO. 


OF PHILADELPHIA. 


» $134,201,324.00 
43,009,633.21 





MOEBURANCE IN FORCE, - - - 
asserts, . e e e e . - - ° 


In everything which makes Life Insurance y safe, moderate af 
gost, and suitable to the needs of insurers the Waoctaeeh enaete is unexcell 

Evidence of the skillful and faithful mauagement of this Company i 
found in its exceedingly low expense rate, and the remarkably favora' 

gate of mortali For the full period of its existence, the death tate has 
a only .61 the rate indicated by the authoritative tables. 


Correspondence with Agents solicited. 
WILLIAM D. YERGER, Genenat Acent Western Onto, 
METHODIST BOOK CONCERN BUILDING, CINCINMAT!, GOED. 


6. S. SAFFOLD, Genenat Acent Eastern Ono, 
706-710 GARFIELD GUILDING, CLEVELAND, Owe 


4AMES W. JANNEY, Generac Acenr, 


326 MARQUETTE BUILDING, CHtCaco, ia. 
SASSETT & REESE. Genenm Aatrrs, 
44 HOME BANK BUILDING, DETROIT, aCe. 





4. G. Tunwipsznn, Prest. W. ©. Hitt, Treas. 


THE INTER-STATE LIFE 
ASSURANCE COMPANY. 


Home Office: W. E. cor. Fourth and Elm, Cincinnati, Obie, 


J. W. Pownms, Seep. 














The company operates upon the mutual principle. Chartered and authorized ua- 
der the general laws of Ohio, as a level premium, legal reserve company. MMe 
rates and policy guarantees are the fullness of 


THE HICHEST STANDARDS. 
The company issues all forms of legitimate Insurance contracts, such as term, limited 
payment life, endowment and debenture policies. 
Extraordinary inducement to Agents 


| will be made toa limited number to operate in Ohio. None but men of high staaé 
| ing and good record desired. Address the AGENCY DEPARTMENT. 








= Massachusetts Mutual Life Insurance Co." 


INCORPORATED 1851. 


Assets Jan. 4, $901, $26,245,622.04. 


Liabilities, $23,920,986,53. 


Surplus, $2,324,635.51. 


Definite paid-up and cash surrender values written in every policy. 


JOEREM A. HALL, President. 


CINCINNATI OFFICE: 201 Johnston Building. = 
CHICACO OFFICE: 2 319 Merchants Loan & 3Trust Building, 


HENRY M. PHILLIPS, Secretary. 
F. C. CROSS, Manager. 


SMITH & BISHOP, Managers. 





The State Life Insurance Company 


INDIANAPOLIS, INDIANA 


ANDREW M. SWEENEY, SAMUEL 
President 


QUINN, WILBUR 8. WYNN, 
V.-Pres. and Supt. of Agents 


Secretary and Actuary 
UNPARALLELED RECORD 

Insurance Admitted Reserve Admitted 

in force Assets and all other Surplus 
1895.... $3,548,500 $18,200 ay s 
1896.... $7,859,500 $58,770 $45,493 919,007 
—— $11,885,500 $150,891 $88,276 a fiis 
1898... $17, 049,000 $269,645 $o586. 037 7,608 
1899... :$22 2,208, 470 $417,781 6,246 $160" 534 
1900....$28, 339, ‘811 $671,370 $409, 594 $261,775 


Deposit with State of Indiana for Protection of all its Policyholders 
A HALF MILLION DOLLARS 


Every policy is secured by a deposit of its entire reserve value with the State of Indiana, in 
accordance with the provisions of the Legal Reserve Compulsory Deposit Law of Indiana. 


TO INSURANCE AGENTS Examine the Life Annuity Competitive Contract of this Company. An 
original method of sec uring a closer fraternity of interests between 
the Agent and the Company. It givesthe Agent an coperenatty to grow with and share in the 
prosperity of his Company as it grows and prospers. It enables the average agent to win a com- 
petency and become independent. WRITE FOR PARTICULARS. 


Directors of Agents waated on salary and commission in Eastern Pennsylvania and Western New York. 





Mutual Reserve Fund Life Association, 


FREDERICK A. BURNHAM, Pacsivenr. 


BIGHTY-ONB THOUSAND POLICY-HOLDERS. 


TOTAL ASSETS, $12,264,838.21. 


THE TWENTIETH ANNUAL STATEMENT 
SHOWS THAT THE 1900 BUSINESS BROUGHT 
An Increase in Assets. An Increase in Income, 


An Increase in Surplus 
AND 


An Increase in Insurance in Ferce. 


NET SURPLUS, $1,187,617.68. 





Total Death Claims Paid since Organization, over Forty-four Million Dollars. 
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ABILITY STABILITY 


Total cash assets of the United States Government, 


January 1, 1901, . . «© «© «© «© »  $290,107,072 





; clean and well invested. It i 
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The Mutual is the strongest, largest, most progressive Life Insurance Company in the world. Income in 1900, $60,582,802. 31. 
the most attractive and desirable policies. Thereis no better company 
for which competent and reliable men can work. 

Experienced Agents may address 


LIBERALITY MUTUALITY 





DO YOU REALIZE HOW MASTERFUL IS THE MANAGEMENT, HOW 
GREAT IS THE STRENGTH AND HOW BROAD IS THE PLAN OF 


The Mutual Life Insurance Company of New York, 


RICHARD A. McCURDY, President? 


On the rst of January, gor, the assets of The Matual Life were larger by $35,646,000 than the net cash assets of the United States 
Government, including the $150,000,000 of gold reserve. 


Assets of The Mutual Life for the protection of 


polleyholders, January 1, 1901, . . . $326,763,162 


Its assets are 


GEORGE T. DEXTER, Superintendent of Domestic — Home Office. 





























GENERAL CASUALTY. 


P.W.WARD, Gee. Agt.Cleveland. 
PRED wer i: -, Gen. Agt. 
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CASUALTY 


AND-4-<—— 


SURETY 
COMPANY, 











LOUIS, MO. 





Individual Accident, Health 
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ROLLA V. WATT, Mgr., 


For 
Pacific Coast Department—California, Oregon, 
Washington, Utah, Ida Idaho and Arizona, 


SAN FRANCISCO, CAL. 





JNO. TENNEY, Mer 
R. EMORY WARFIELD, Kss't Mer. 


Pennsylvania, New er Stina, Dist » ae 





ROVAL INSURANCE | BUILDING, 
86 Walnut Street, PHILADELPHIA. 





BORGE W. LAW, 


pm LAW ‘BROTHERS, Mers., 
Western ae ~* ritinois, Ohio, Indi- 
Missouri 


Insurance 


ana, Michigan, Iowa, Kansas, 
Minnesota, — Rese ~§ N, Dakota, 8. Da- 
kota, Nebraska, Colorado, Wyoming. 


ROYAL INSURANCE BUILDING, 
109 Jackson Street, CHI 











“The Leading Fire Insurance Company of the World.” 
FIRE —— TORNADO. 


ROYAL 


CHARLES H. LAW, manscer———am _| southern vepartment —xentucky, Tenase 


106 EAST THIRD STREET, 
Ground Floor. Masonic Temple. 





C ¥.SHALLCEOSS, Manager, 
For the New York Department 
GEO. M COIT,Ase’t Mgr., 
FRED. W. DAY, 2nd Ass’t Mgr., 
Royal Insurance Bidg., 5 Wall 8t., New York. 





GEORGE P, FIELD, B. B. COWLES. 


FIELD & COMLES, Mgrs... 


a. a New egdiee. 
Rhode Island, Vermont, Maine. 


EET 
85 WATER STR TON, mass. 


A. G. LANGHAM, 





JNO, B. CASTLEMAN. 
BRECKINRIDGE 


CASTLEMAN. 
BARBEE & CASTLEMAR, Mgrs, 


Company. 


CINCINNATI BRANCH. bama, Mississippi, Texas, Arkansas, Low 


isiana, Oklahoma, Indian Territory. 
LOUISVILLE, KY. 














Western Salvage Wrecking Agency, 


Handlers of all kinds of 


FIRE AND MARINE SALVAGE. 


Nos. 207 and 209 Madison Street, 


SAMUEL GANS, Manager. 


Long Distance Telephone, 
Main Express 275. 


THE EZEKIEL & BERNHEIM GO 
SALVAGE WRECKERS 


AUCTIONEERS and APPRAISERS 


SALESROOMS asd WAREHOUSES, 
No. 334 Main Street. 


CINCINNATI, OHIO. 
Every facility for handling merchandise of all descriptions. 
Cc. RB. ROTHSCHILD, Special. Leag Distance Telephone Flain 13968 
G@ Adjusters will please telegraph or telephone at our expense. 2B 








Accident 
and Health 
Policies. 


BEST COMMISSIONS. 


or new YORK. 


LARGE BENEFITS. LOW RATES. 





Assets, - = $899,232. Surplus, - + $388,441. 





KIMBALL C. ATWOOD, Sec’y, 290 Broadway, New York. 


© E. McBring, President. E. G. Roprnson, Secretary 


The National Masonic Provident Ass'n, 


MANSFIELD, OHIO. 
Incorporated 1390. 


WEEKLY INDEANITY: 


$3.00 to $30.00 for Sickness. $4.00 to $60.00 for Accident. 
PROVISION FOR AGE. 


Is the only Company that has ever made a continuous success of the sick 
benefit business. 


SOLICITORS WHO ARE MASONS WANTED. 
Mea-Masons Accepted when properly recommended. 





THERE ARE FEATURES IN THE FIFTY-THIRD 
ANNUAL REPORT OF 


THE PENN MUTUAL LIFE INSURANCE COMPANY 


OF INTEREST TO ALL ENGAGED 
IN LIFE INSURANCE WORK..... 


A COPY ON REQUEST. 


The Penn Mutual Life Insurance Co., 


921-3-5 Chestnut St., Philadelphia. 








LONDON GUARANTEE AND ACCIDENT GO. 


(LIMITED) 
oF LONDON, ENGLAND. 


HEAD OPFICE—MANHATTAN BUILDING, 
CHICAGO, ILL. 
A; W. MASTERS, GENERAL MANAGER. 


Individual Accident, Employers, General Liae 
bility, Workmen's Collective, Eleva- 
tor and Teams Insurance. 





Pay non 1869. 


CHAS. L. RAYMOND, 


GONKLING, PRICE AND WEBB, outta pm 29 ante. 


Gen'l Agents Hiinois, Missouri and indiana, 








New York Life Bidg., Chicago. 











— 








